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Two Holiday 
Specials

We have two special offers for 
you this month — request 
a direct circuit or request 

a clearance circuit. One special request 
per member. 
 Request a Direct circuit of U.S. 

Picture Postcards and there will 
be no 5 percent buyers fee charged 
and no $5 postage charge. (There 
will still be the $2 insurance fund 
fee.) You may indicate the subjects 
and/or the locations (by state) of 
the postcards you want, giving us 
more than one area so a circuit can 
be more easily filled. This special 
applies to one circuit of this category 
per member. Requests must be 
received between December 1, 2013 
and January 10, 2014.

 Request a clearance circuit 
between December 1, 2013 and 
January 10, 2014 and there will be 
no 5 percent buyers fee charged. 
Most categories are available for the 
Clearance circuits, but there may 
some that are in short supply. We 
usually have a limited number of 

sales books in most U.S. categories 
and in the European Colonies, so 
there may be a time lag between 
your request and having enough 
material to send. The categories 
having the best supply of material 
are Australia, New Zealand, Ireland, 
Great Britain, Canada, most of the 
countries of Europe, Latin American 
countries, some Topicals, Global, 
and general U.S. Covers.
Remember, only one of these specials 

may be requested.

Valuable Approval Service
The Sales Division’s approval service, 

with its circuits, is a valuable resource 
for APS members. The items available 
for purchase range from 2 cents to $500, 
with catalogue values from 20 cents to as 
high as $2,000. How many venues offer 
this range of material? More than 560 
members are selling material through 
the Sales Division. About 5 percent of 
them are listed as dealers with the APS, 
but the other 95 percent are selling mate-
rial that they no longer collect because of 
changing interests, or because they have 
accumulated more stamps than they 
need for their collections.

It is our position that dealers and 
collectors such as our seller-members 
are responsible for getting stamps into 

the marketplace where others can easily 
find them. Without their services, where 
would we find the stamps and covers we 
need to form or complete a collection?

The APS Sales Division is a player in 
the marketplace with an approval service 
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that is like no other. APS seller-members 
and buyer-members (and some are buy-
ing and selling) help make philatelic ma-
terial accessible to all who recognize it as 
the great venue it is. Eleven percent of 
the APS membership have already par-
ticipated in this service. If you have not, 
give it some consideration. With 41,000+ 
sales books in more than 160 categories, 
and a priced value of more than $8 mil-
lion, you are likely to find something for 
your collections.

Notes For . . . 
Sales Division Buyers:

Have a Purchase Expertized. You 
may have an item from a sales book ex-
pertized. The procedure is as follows:

1. Buy the item.
2. Send us a note telling us that you will 

be having the item expertized.
3. Send the circuit to the next member.
4. Send the item to the APS Expert 

Service (APEX). 
5. When you receive the opinion, no-

tify us within 15 days as to whether 
you want to keep the item or not. If 
not, return it to us for a refund of 
the purchase price and the 5 percent 
buyers fee (and sales tax, where ap-
plicable). If the item is a counterfeit, 
fake or altered in such a way as to try 
to increase its value, you will receive 
a refund of the expert fee, as well, but 
only if you use APEX. We do not re-
fund the expert fee when the opinion 
comes from any other expert service.

6. We hold the book in question until 
you notify us about the opinion and 
your decision to keep or return the 
item. With the receipt of the deci-
sion, we can release the book for 
further circulation. More details and 
instructions are found in the sales 
books.

Sales Division Sellers:
Using Hinges. The use and quality 

of available hinges are an ongoing source 
of discussions. Regardless of which 
hinges are used for mounting stamps 
in the sales books, sellers should not at-
tach stamps with second-hand hinges. 
Most “already used” hinges do not have 
enough remaining gum on them for us-
ing a second time. Our Insurance Fund 

will not cover stamps that are lost or 
damaged from the reuse of hinges. The 
instructions printed in the sales books 
say to use new, full hinges when mount-
ing the stamps. The books go through a 
lot of handling, making the insecurely 
mounted items susceptible to falling out 
of the sales books.

Sales Book Organization. The or-
ganization of a sales book that will con-
tain more than one country should have 
as its first focus the geographical or po-
litical relationship of those countries to 
each other. Alphabetical order in the 
catalogue is not number one for this, al-
though it could be used for 
the second focus.  Then use 
the alphabet to organize 
the countries within these 
relationships. If there is no 
clear relation between the 
countries, the book will be 
identified as “Global.” For 
example, a sales book that 
contains Aden, Albania 
and Argentina can only be 
keyed as “Global.” How-
ever, sales from this broad 
a category might not meet 
the expectations of the seller. Narrowing 
the focus of the material allows us more 
choices when circulating the book. 

Buyers and Sellers:
Accounts Receivable. Accounts Re-

ceivables (we call them ARs) are letters 
sent to buyer-members requesting pay-
ment for various reasons noted in the 
letters. Those reasons include “no remit-

tance received,” “no report 
sheet,” “missing items,” “ad-
ditional purchases,” “added 
incorrectly,” or “credit card 
declined.” The “no report 
sheet” reason is the one we 
have to use when a buyer’s 
report sheet and payment 
are not received by the time 

the circuit is ready to be processed upon 
its return to our office. We charge an ad-
ditional $5 fine in such cases. Please keep 
in mind, however, that we will waive that 
fine depending on the buyer’s situation, 
which in most cases would be that they 
mailed it, but it was lost in the postal sys-
tem.

There are ARs for seller-members, 

Visit the 
Sales 

Division & 
StampStore 

Online!
www.stamps.org/Buy-and-Sell-by-Mail 

www.stampstore.org
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as well. These refer to supply orders sent 
with an outdated order form where ad-
ditional money is needed to cover the 
present prices. Also, a few sellers may 
receive an AR when a sales book(s) does 
not sell enough to cover the minimum 
commissions and return postage.

We appreciate it when an account is 
settled immediately. Sending reminders 
is a costly procedure and further action, 
which is more costly, may be necessary 
in a small number of cases. The sales 
program removes a member from the 
circuit lists when an account is more 

than 60 days past due. Taking care of the 
AR when you receive it avoids this ac-
tion.

‘5 for 10’ Categories (Needs)
You can earn coupons for free blank 

books for every 10 completed books 
(Clearance books do not qualify) con-
taining material from a set list of cat-
egories. Visit http://stamps.org/Stamps-
Needed for more information and the 
list of qualifying categories or contact us 
to obtain a hard copy of the list. [Note: 
Single-country books usually have better 
sales.]

U.S. Airmail (stamps)
U.S. Coils
U.S. Used
British Atlantic Islands
British Middle East
British West Indies, Mint
China
Netherlands
Philippines
Russia
Spain
Thailand

American Philatelic Expertizing Service • APEX 
American Philatelic Society • 100 Match Factory Place • Bellefonte, PA 16823 

Phone: 814-933-3803 • Fax: 814-933-6128
See us on the APS Website • www.stamps.org/Stamp-Authentication 

or send your request for application forms & guidelines to mercer@stamps.org
APEX Opinions Are Guaranteed

We Are the experts!
Expertizing the U.S. & 

almost every country worldwide

When in doubt, contact the best!

Since 1903, the American Philatelic Expertizing Service has been offering
opinions on the genuineness of philatelic material to APS members 

at a moderate cost. We have examined opinions on more than 202,000 items.

APEX has the largest pool of philatelic expertise available in the hobby today. 
Our experts include: Luff Award Winners • Gold-Medal Winning Exhibitors 

APS Dealer Members • Specialist Collectors

— Celebrating 110 Years! —


