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Selling Members’ 
Stamps for 128 Years

The American Philatelic Soci-
ety has been selling members’ 
stamps for 128 years. The pres-

ent-day Sales Division began as a simple 
stamp exchange for members when the 
Society was organized as an Association 
in 1886. It has since evolved into a ma-
jor clearinghouse for members wanting 
to sell to and/or buy from other mem-
bers. Some members are selling their 
duplicates, many others are selling their 
collections, and still others have bought 
auction lots to obtain certain items and 
are selling off items that are not in their 
collecting interests. There are also sellers 
who buy lots at auction specifically for 

mounting in sales books or selling on 
StampStore. Here are some interesting 
statistics about the Sales Division:

• Inventory of 40,000 sales books
• More than 3,000,000 items in those 

books
• Net value of more than $8,000,000
• Annual sales are around $1,400,000
• More than 3,400 members use this 

service
• Annual purchases per buyer average 

more than $425
• 3.7% of the sellers are member-dealers 

and account for 25% of the sales 
books, 25.8% of the inventory value, 

and 20.6% of the total sales

• 1.7% of the buyers are member-
dealers and account for 2.1% of the 
purchases

Dealers have been using the Sales 
Division to sell some of their stock for 
many years. About half of the dealer-
sellers have been submitting sales books 
for thirty years or more (one has about 
fifty-five years of experience with sales 
books) and have done very well. They 
know what sells and how to price their 
material. Their knowledge of the stamps 
they sell helps them present the material 
accurately. The buyer knows what he/she 

Examples of Offered Stamps
These images are meant to represent items that sellers have submitted for sale in the past.

This seller didn’t collect Hungary, so he 
didn’t know these stamps are notorious for 
fake overprints.

Good Buys:
Left: Australian 
Antarctic Territories 
stamps selling for 
about 30% of their 
catalogue values.
Right: Mexico Scott 
129 used selling for 
35% of catalogue 
value.
Below(left to right): Italy Scott 33 with 
numeral cancel selling for 33% of 
catalogue value. U.S. Scott 100 with fancy 
cancel selling for 30% of catalogue value.



November 2014 / AMERICAN PHILATELIST   1059

is buying and that it is being sold at a fair 
price.

But you do not have to be a profes-
sional dealer to have successful sales. In 
fact, the experience of selling through 
circuit sales can be a great learning 
tool for the beginner as well. One seller 
learned a lot about misidentifications 
and counterfeits after submitting sales 
books for a couple of years and having 
items returned. Paying fines for unknow-
ingly submitting counterfeits served as 
his motivation to learn more about ac-
curate stamp identification. This seller 
did so and the results are that he has 
sold 46% of the value of his sales books 
during the last fifteen years (the average, 
system-wide, is 32%).

Another seller submitted his first 
sales books just two years ago and his 
sales have been 73%. He paid attention 
to sales books he had received in circuits, 
and when he began to submit some of 
his material, his presentation, identifi-
cation, and pricing have made his own 
books successful sellers.

Yet another segment of our seller-
members consists of experts in various 
collecting interests. They are successful 
because they know the market for those 
items, and make sure they have them 
identified correctly. Specialists appreci-
ate receiving sales books of the experts 
stamps.

Circuit Books at StampShow
The Sales Division has its own booth 

at StampShow for selling from sales cir-
cuits, when we can safely transport those 
circuits to and from the show. So far, we 
have taken the circuits to Hartford twice, 
Pittsburgh, Richmond, Columbus, and 
Milwaukee. This year at Hartford we had 
a lot of visitors at the booth, including 
members who have been selling and/or 
buying through us for some time. We 
also signed up a number of members 
for receiving circuits through the mail 
and introduced others to this service. 
Bill Dixon was the staff person at the 
booth, and he was able to help anyone 
who stopped by with general show ques-
tions or direct them to other booths for 
answers to more specific questions.

We had forty-three circuits of about 

twenty books each available for perusal 
as well as nineteen batches of Clear-
ance books. Show sales from the Regular 
sales books totaled $4,264 and from the 
Clearance books $1,033. Thanks to all 
the members who stopped to see us at 
Hartford in August. We are planning to 
have a booth at the Grand Rapids show 
next year, and we look forward to seeing 
you there.

DUES Reminder
The dues notices will be in the mail 

by the time this issue arrives at your ad-
dress. Please submit your dues payment 
for 2015 by the end December to insure 
that you will continue to receive the cir-

cuits and/or that your sales books will 
continue their circulations on the cir-
cuits. We review our list of Sales Division 
participants in January to determine 
who must be dropped for non-payment 
of dues at the end of that month. We ap-
preciate your participation in our activi-
ties and want to share the joy of collect-
ing with you all, but remember that only 
members can use this service. 

APS Chapters
APS Chapters receiving circuits re-

ceived schedule requests for 2015 in 
their circuits sent after August 27, 2014. 
Please complete the form and submit it 
to us by December 1, 2014. If you mis-

Example of a one-of-a-kind first day cover with cachet and stamp booklet attached.

The Sales Division Booth at StampShow was busy. Bill Dixon assists members with purchases 
and answers questions about the circuits.



1060   AMERICAN PHILATELIST / November 2014

placed the form, visit www.stamps.org, 
click on Services and Buy and Sell by Mail 
from the drop-down box. Then click 
How To Buy and scroll to the right side 
of the page. Under Local Club Circuits, 
click on More Details and you will see the 
information letter with the form at the 
bottom. Use it to notify us about your 
circuit schedule for next year. Be sure to 
include your Chapter’s updated want list, 
as it may have changed from the one you 
submitted last year.

November Specials
Clearance Circuits

Request a Clearance circuit for any 
one of the categories listed here (no spe-
cial era requests) during November and 
we will waive the 5% buyers fee. Each 
circuit requested will contain sales books 
from only one category for this special, 
but you may request an additional circuit 
each time you return a Clearance circuit 
to us. The circuits of “general” catego-
ries listed might contain single-country 
books. The demand will dictate whether 
a category is available for your next cir-
cuit. Requests for mint only or used only 
material might be difficult to fill in some 
categories, so check with us first if you 
want to apply one of these conditions to 
your request.

Qualifying Clearance  
Circuit Categories

U.S. Airmails (covers and stamps)
U.S. Blocks/booklets
U.S. Covers (General)
U.S. First Day Covers
U.S. General
U.S. Picture Postcards

Australia
Austria
Belgium
Canada
Eastern Europe
Europe (General)
France
French Africa
French Colonies
Germany (General)
Global General
Great Britain
Greece
Independent Africa
Ireland
Italy and Colonies
Middle East
Monaco
Netherlands and Colonies
New Zealand
Portugal and Colonies
Scandinavia (General)
South America
Southern Europe
Sweden
Switzerland
Topical General
Turkey

Direct On-Demand Circuits
Request a Direct circuit for any one 

of the categories listed in this section 
during October and November and we 
will waive the 5% buyers fee. Each cir-
cuit requested will contain sales books 
from only one category for this special, 
but you may request an additional cir-
cuit each time you return a Direct circuit 
to us. The circuits of “general” categories 
listed will not contain single-country 

books. The demand on this special will 
dictate whether a category is available 
for your next circuit. Requests for a more 
narrow focus within some of these cat-
egories might be difficult to fill, so check 
with us first.

Qualifying Direct  
Circuit Categories

U.S. Blocks/booklets
U.S. Covers (General)
U.S. Covers 1900-1945
U.S. First Day Covers
U.S. Postal Stationery
Australia
Balkans
British Empire (General)
Europe (General)
France
French Africa
French Colonies
Global General
Great Britain
Independent Africa
Italy
Monaco
Romania
Sweden
Switzerland
West Germany

‘5 for 10’ Categories (Needs) 
You can earn coupons for free blank 

books for every 10 completed books 
(Clearance books do not qualify) con-
taining material from a set list of catego-
ries. For more information and the list of 
qualifying categories visit http://stamps.
org/Stamps-Needed or contact us to 
obtain a hard copy of the list. [Note: 
Single-country books usually have bet-
ter sales.]

U.S. Airmails (stamps)
U.S. Back of the Book
U.S. Possessions
Bahamas
Bermuda
British Middle East
British Oceania
China
Danzig
Netherlands Colonies
Spanish Colonies
Stamps only of these Topicals:

• Arts • Space • Transportation

Visit the 
Sales 

Division & 
StampStore 

Online!
www.stamps.org/Buy-and-Sell-by-Mail 


