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.............................................................................................................................SALES TALK
BY TOM HORN

High-End Sales Circuits
Looking For Input on Potential New Service

Certificates from the American Philatelic 
Expertizing Service often confirm the 
authenticity of valuable stamps.

The APS Sales Division is taking a 
look at a suggestion to establish 
an approval inventory consist-

ing of higher value, better quality items. 
Some of the details to be determined 
include requiring a certificate from a 
generally recognized expert service 
for each item, specified minimum and 
maximum asking price, suggested price 
as a percentage of the catalog value, 
want list handling, layout of the selling 
vehicle (page or sales book), condition 
requirements, mailing options, and 
others.

Shown with this column are scans 
of items, with certificates, from the APS 
Reference Collection: a used Boliv-
ian Type I stamp with a catalog value 
of $1,750, Scott 102; a United States 
Scott 12 used on piece with a Febru-
ary 1, 1857, postmark in New Orleans, 
Louisiana; United States Scott 118; and 
a United States Scott 1b in the orange 
brown shade with the dot in the “S” va-
riety and blue grid cancellation. While 
not for sale, they do show some of the 
possibilities for offerings in this new 
service.

We solicit your comments about 
whether you might be interested in this 
service from the buyer and or seller side 
of the transaction.

Please refer to any of the questions 
in the survey box nearby when contact-
ing us with any thoughts you might 
have on us potentially offering this ser-
vice.

Any other questions or suggestions 
outside of the items noted are also wel-
come. When we review the comments 
and make decisions, we will let you 
know the details.

To respond to the survey, either 
send an e-mail to salesdiv@stamps.org 
with “Survey” in the subject line or send 
by regular mail and address it to: Sales 

High Value Sales Circuit Survey
I would be interested in this service for:   ___ Selling   ___ Buying
I would prefer a price range of $______ minimum, $______ maximum
Should we have a suggested price as percentage of catalog value?   ___ Yes   ___ No
If so, what is your suggested range?
   For buyers   ___ % to   ___ %
   For sellers   ___ % to   ___ %
What are your collecting interests for higher quality, higher priced material?
____________________________________________________________________
As a seller, what items would you consider offering for sale in this service?
____________________________________________________________________
When items on your want list are available, would you prefer:
   ___ Having pictures or scans sent first   ___ Sending the item on a standing order 
How long would you want to have your items available for sale?   ___ Months
Would you like to have price negotiation as a benefit?   ___ Yes   ___ No
Number of days you need to inspect the items for making a buying decision? ____
Other feedback: _______________________________________________________
____________________________________________________________________

A used Bolivia 
Scott 102, Type 
I stamp with a 
current Scott 
catalog value of 
$1,750, which 
could be the type 
of material found 
in a high-end 
approval service.
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............................................................................................................................. Circuit Survey, c/o Tom Horn, Ameri-
can Philatelic Society, 100 Match Fac-
tory Place, Bellefonte, PA 16823.

Circuit Request
The latest circuit request form is on 

the back mailing wrapper of this issue 
of The American Philatelist.

Complete the form today to get 
started with the circuit system way of 
buying stamps for your collection or to 
add more categories to the want list you 
already have on file with us at the APS 
Sales Division.

Volunteers
As I am writing this, Volunteer Work 

Week has just ended. During the week, 
we had four volunteers accomplish 
some tasks that we do not otherwise 
have time to do. Including work done 
by two of these volunteers the week be-
fore the scheduled event, we were able 
to get 35 sales books of donated or in-
surance fund material into circulation 
in categories of short supply with a total 
of almost $6,000 asking price value. A 
big thank you goes to Ben Stauss, Brian 
Christian, Keith Christian, and Ken 
Krivy for all of your work.

We are happy to note that Ben, Bri-
an, and Ken visit throughout the year to 
help us with tasks and Keith did this for 
the first time. His brother, Brian, will 
probably get him to visit more often 
now. Ben has been the workhorse on 
mounting sales books for us and he has 
enjoyed doing them for about the last 
five years. Ken has been sorting stamps 
from the insurance fund for the last six 
months, getting them organized for 
mounting in books or other offerings.

Category Emergency: 
Latin America

This is a call for sales books of Latin 
America. While there are several catego-
ries that are in short supply, the Central 
American sales books are at all-time 
lows. Some circuits are waiting nine to 12 
months for a mailing, meaning that mem-
bers on these circuits might receive one 
per year. We know prices are low for most 
of this material and that the demand in 
the market is not that high. However, the 

sales in each of the Latin America related 
categories is at or higher than the system-
wide average, 32 percent per book, upon 
retirement.

It is not easy to locate this material 
and only a small number of dealers carry 
it, because the overall low value of it does 
not make it profitable to stock. Buyers 
asking for these categories buy it when 
they see it in the sales books. The table 
above shows the categories and the sales 
as a percentage of the total asking amount 
offered during the last three years. The 

statistics are taken from books that have 
been retired during this time.

These figures show that if you send 
it, they will buy. The depressed value of 
this collecting area has kept sellers from 
mounting books of it. As stated many 
times before, presentation, pricing and 
condition are the main factors in success-
ful sales in the books. We want to supply 
members with material in single-country 
focused circuits, but a continued short 
supply may mean combining countries 
into the more regionally focused circuit 
categories in the future.

‘5 For 10’ Categories (Needs)
You can earn coupons for free blank 

books for every 10 completed books 
(clearance books do not qualify) contain-
ing material from a set list of categories. 
As you earn coupons for free blank books, 
the coupons can only be redeemed if ac-
companied by an order for sales books 
and/or mounts. Last month, we printed 
the complete list of qualifying categories. 
This month, please refer to the list of Lat-
in American categories for this special of-
fer, along with those listed below. Single-
country books usually have better sales.

U.S. Officials
U.S. Possessions
German Colonies 
Israel (single stamps)

*****
Questions? Contact us via e-mail 

at salesdiv@stamps.org, by phone at 
814-933-3803, ext. 227, or by mail at 
American Philatelic Society, Attn: Sales 
Division, 100 Match Factory Place, 
Bellefonte, PA 16823.

Latin America Circuit Stats
Category Code Percent
Argentina 43.1
Bolivia 32.2
Brazil 35.5
Chile 43.4
Colombia 58.4
Costa Rica 59.0
Cuba 48.0
Ecuador 56.2
Guatemala 53.9
Honduras 61.2
Latin America 42.3
Central America 44.8
South America 38.0
Latin West Indies 43.5
Mexico 38.6
Nicaragua 47.2
Panama 61.4
Paraguay 34.9
Peru 54.8
Salvador 57.9
Uruguay 57.9
Venezuela 54.5
Overall Percent Sales 43.7
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