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StampShow (& a 
little beyond) Special

Stop by the APS booth at Stamp
Show this month and buy some 
blank sales books. For every ten 

books you buy, we will give you an ex
tra five books of the same type, free. 
Sales books are only sold in lots of 
1, 10, 50, or 100, and the lots may not 
be of mixed types. If the supply at the 
show runs out, the nice people at the 
booth will gladly take your order and 
we will honor this offer by sending 
you the appropriate number of sales 
books. We now have five types of books:

• Sales books for singles: $1.50 each, 
$8.50 for 10, $37.50 for 50, $60 
for 100

• Sales books for blocks: $1.50 each, 
$8.50 for 10, $37.50 for 50, $60  
for 100

• Sales books for covers: $1.75 each, 
$12.00 for 10, $55.00 for 50, $100 
for 100

• Sales books 8-pages singles: $1.25 
each, $7 for 10, $30 for 50, $55  
for 100

• Sales books 8-pages blocks: $1.25 
each, $7 for 10, $30 for 50,  
$55 for 100

For anyone who cannot get to the 
show in Sacramento, email me at 
twhorn@stamps.org or call 814933
3803 ext 227 during the week after the 
show, August 20–24, 2012, to place an 
order. Tell me what you want and pro
vide your daytime phone number in 
your email or when calling. I will call 
you concerning your method of payment 
and finalize the order, which will include 
the free blank books. DO NOT include a 
credit card number in your email to me. 
This offer is only good during that week 
from Monday at 8 a.m. to Friday at 4 p.m. 
(Please note that emails will have to ar
rive at the email address above after 8 
a.m. that Monday, and phone calls and 

voice mails will only be accepted begin
ning at 8 a.m. Monday the 20th.) The 4 
p.m. deadline that Friday gives us time to 
call you for payment information before 
our close of business hours for the week.

We do not offer specials on the Stamp
mounts (Sales Division and StampStore), 
although we will have a supply of them 
at the show, in packages of 100 mounts 
and 500 mounts. The prices for these are:
• Size C½ (for singles and standard 

commemoratives): $24 per pkg of 
500; $5 per pkg of 100

• Size C1½ (for large singles and regular 
blocks of 4): $25 per pkg of 500;  
$6 per pkg of 100

• Size C3½ (for normal commemora
tive plate blocks): $35 per pkg of 
500; $7 per pkg of 100

• Size C90: $12 per pkg of 100
• Size C100: $14 per pkg of 100

Sales Division History  
1938–1949

Oops! The heading for last month’s 
history section noted a span of 1930–
1940, but I didn’t get past 1937. So we 
start here with 1938. The sales for that 
fiscal year topped 1937 by only a few 
hundred dollars, which indicated to 
Mr. Guest that the Sales Department 
was feeling the effects of a minor reces
sion in the economy. He was still opti
mistic that sales would pick up during 
the next three years of his term as Sales 
Manager. He returned or withdrew 358 
sales books that year because the newly 
published catalogue values changed and 
the books were then priced higher than 
market values. He saw no reason to keep 
circulating books that would not sell.

With sales figures of about $40,000 
in 1939 and $33,500 in 1940, Guest 
noted that the year had been unsettled, 
saying “wars, politics, depressions and 

the large number of U.S. new issues 
has curtailed the buying power of our 
members.” He was hopeful that in
creased industrial activity in the United 
States would help bring more buyers 
into the market in the coming year.

Guest’s report to the Convention in 
August 1941 had nothing new to report 
other than a slight decrease in sales, but 
he directed attention to the sales he had 
achieved during his twenty years on 
the job: $937,094.14, with a goal of hit
ting $1,000,000. Sales to Canada had 
to be curtailed, which meant a loss of 
$3,000–$5,000 in sales that year. (Guest 
ran for an APS DirectoratLarge seat 
in 1941 and his vote total tied with 
Mutt and Jeff, who were writeins.)

Pearl Harbor and the U.S. entry 
into the war were mentioned in Guest’s 
report to the 1942 Convention. The 
January sales were very low, but they 
picked up by June and the year’s total 
was about the same as in 1941. He had 
fewer buyers, due to the military de
mands on many, but the purchases were 
larger per member. Guest credited this 
to increased defense activities with cor
responding increases in the availability 
of funds. Restrictions on travel in the 
United States caused the cancellation 
of the 1943 Convention, delaying the 
next meeting until 1944. The minutes 
from this Convention were abbrevi
ated due to the paper shortage during 
the war. The Sales Department report 
noted sales of $73,284 for the fiscal 
year 1944, a considerable increase from 
the 1942 report. At this point, Guest 
could boast more than $1,000,000 in 
sales during his time as Sales Manager.

Most of the abbreviated minutes in 
1944 were taken up with a discussion 
of the future of the APS. A presentation 
was made by Donald Lybarger of Cleve
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land, Ohio that included a description of 
the permanent Central Office concept, 
the subject of several years research by 
a special committee. This presentation 
was the basis for the establishment of the 
Central Office in State College, Pennsyl
vania by April 1945 and the first Execu
tive Secretary of the Society, Clay Musser.

Rather than having a Convention 
in 1945, because of the “wartime regu
lations of the government,” the board 
of Directors had a meeting to conduct 
business. J.E. Guest reported that the 
sales for the fiscal year were $85,119, a 
substantial increase from the Depression 
and early war years. More than 10,500 
sales books valued at $259,759 were in 
circulation. blank sales books could 
be purchased at five for twentyfive 
cents or twenty for one dollar in 1945.

In his report to the 1946 Convention 
gathering, Guest could boast of sales of 
more than $100,000, the highest in the 
history of the APS at that point. The 
inventory had jumped to 14,000 sales 
books valued at more than $385,500. 
This continuing success showed the 
efficiency of the operation, and that 
procedures established earlier in J.E. 
Guest’s tenure needed little tweaking.

by 1947 the Sales Department fig
ures had jumped to 18,600 books val
ued at $446,300 with sales of $124,700, 
quite a change from five years earlier.

With the Central Office in opera
tion, a resolution to form a committee 
to study the possibility of consolidating 
various departments in the Society un
der one roof came to the Convention. 
The fiveperson committee was appoint
ed by the President to “investigate the 
practicability and advantages of consoli

dating the Sales Department, the editing 
and publishing of The American Philat-
elist, and so forth, in the Central Office 
of the Society.” That committee would 
make a report to the next convention.

Then J.E. Guest spoke up. “The Sales 
Manager lives in Texas and it is a long 
ways from State College, Pennsylvania. 
If the resolution is passed he will be 
compelled to sell his home and move 
from the sunny South up here where 
it is cold and rainy. Let us defeat the 
resolution thoroughly.” The Editor of 
The American Philatelist, Ralph Kimble, 
also spoke against the resolution. He 
did not like the idea of centralizing all 
powers of the Society in one office. An
other member noted that the resolution 
would only set up a committee to look 

at it, not actually to begin the transfers 
of the services. The resolution was de
feated. It would be another eleven or 
twelve years before the first of these ser
vices found its way to the Central Office.

Sales and inventory figures in
creased again in 1948, with 23,500 
sales books valued at $475,500 and 
sales of $137,555, all record highs. (On 
a personal note, it was in 1948 that a 
young man named Sidney Younger
man joined the APS and a few years 
later began selling stamps through the 
Sales Department. Now in his nine
ties, to mount sales books “to exercise 
his mind.” I had the pleasure of having 
lunch with him on a trip to New York a 
couple of years ago and I talk with him 
on the phone about once each month.)

The 1949 Sales Department fig
ures dropped back a little ($126,200 in 
sales from 23,000 books valued about 
$466,300), due to an apparent relapse 
in general business conditions. Guest 
was optimistic that the next couple of 
years would show a return in activ
ity and sales to surpass previous years’ 
totals. Meanwhile, he put forth a reso
lution at the Convention to review the 
bylaws concerning a specified com
mission percentage of 12.5 percent and 
change in the wording to place a mini
mum percentage, with the understand
ing that the board of VicePresidents, 
which oversees the Sales Department, 
could choose to increase the percentage 
when necessary. Guest wanted 15 per
cent as the next commission rate, but 
said he understood that it would not 
be acted upon until the following year.

Meanwhile, he wanted the Society 
to take on the cost of the mandatory 



766   AmericAn PhilAtelist / August 2012

mailing of new sales books to Examin
ers. He noted that expenses that were 
paid from his commissions were in
creasing to the point where he would 
have to lay off two clerical workers and 
that the services of the department 
would then suffer. His resolution passed.

As this history advances into the 
1950s, dramatic changes will occur that 
affect the Society’s operations and its 
relationship with the Sales Department. 
Next time, the Society vs. J.E. Guest.

‘5 for 10’ Categories (Needs) 
You can earn coupons for free blank 

books for every ten completed books 
(Clearance books do not qualify) con
taining material from a set list of cat
egories. (Each group of ten or more 
qualifying books must be received at 
the same time and contain at least $50 
worth of philatelic material per book. 
The coupons are issued when the quali
fying books are reviewed soon after ar

riving.) Each book must be designed  
to fit one of the categories, exclusively. 
Visit http://stamps.org/StampsNeeded 
for more information and the list of qual
ifying categories or contact us to obtain 
a hard copy of the list. [Note: Single
country books usually have better sales.]

The following categories are in short 
supply:

U.S. 19th Century
U.S. Coils
U.S. Fancy Cancels
U.S. Plate Number Singles
Australian States
Central America — mixed  

          and singlecountry books
China (ROC & PRC)
Danzig
German Colonies
Hong Kong
India and States
Italian Colonies
Spanish Colonies
Thailand

Visit the APS 
Sales Division & 

StampStore Online!
www.stamps.org/Buy-and-Sell-by-Mail 

www.stampstore.org


