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Do you have a membership in 
large organization? If so, are 
their headquarters on your 

list of places to visit? How many are 
open to having you visit? Are there 
things for you to do once you get 
there? If you are reading this, it is like-
ly that you belong to the largest stamp 
collecting organization in the United 
States. Next question: Have you vis-
ited the American Philatelic Center 
here in Bellefonte, Pennsylvania?

Find some time to do that in your 
travels, but don’t forget to check with us 
for the Penn State football schedule in 
the autumn months. On your first visit, 
be sure to request a tour of the facilities 
and the receptionist will find a friendly 
face (not hard to do in this building) to 
give you a personal guided tour. Allow 
about an hour for the tour and then you 
can float around the building to take ad-
vantage of the resources and services we 
have to offer. 

The American Philatelic Research 
Library has about three miles of shelves 
loaded with publications covering nearly 

every area of philately. View the many 
exhibits we have on the walls around the 
complex; stop in to chat with the Edu-
cation Gurus about the online courses, 
the youth programs, the teacher pro-
grams, the StampShow classes, Summer 
Seminar, and our volunteer programs. 
Editorial can give you some idea of how 
the magazine is put together and answer 
questions about how you might join our 
team of authors. Shows and Exhibi-
tions will give you information about 
our upcoming shows and they may even 
convince you to run an APS informa-
tion booth at your local show. Stop by 
Expertizing to check out the APS refer-
ence collection or get the details about 
the process for issuing expertizing cer-
tificates.

The next departments should be on 
the top of your visiting list: StampStore 
and the APS Sales Division. Before you 
travel to the APC, go online to www.
Stampstore.org and browse through the 
nearly 280,000 items for sale on the site. 
If you see anything of interest, place it 
in your online shopping cart (after reg-
istering a login and password). Then e-
mail Renee Gardner at renee@stamps.
org to tell her you will be visiting us. She 
can pull the items to have them ready 

for you to view. Her staff can help with 
finalizing the purchase of the items you 
decide to buy.

Then, it is on to the Ling-Wen Hu 
Sales Division room. Bring your want 
list and be ready to browse through 
sales books to prepare your own cir-
cuit. As you find items you might want 
to buy, place a page marker in the sales 
book and set the book aside. When you 
are finished browsing, we will process 
a report sheet for you, and it is at this 
point when you may remove and pur-
chase stamps, placing a purchase mark 
in each space as you remove the stamp. 
You do not need to buy the items here. 
Many members are here for several days 
and they take a circuit to their motel to 
process their purchases. A third option 
is to take the circuit home with you and 
return it by mail. Just as with the cir-
cuits you receive at your home, there 
is no one looming over your shoulder 
as you browse through the books. It is 
a pleasant and relaxed atmosphere, but 
when several members are here, there is 
a lot of information trading going on be-
tween them. The books you will see here 
are primarily those that are in transition 
between circuits. We also have the Clear-
ance inventory for browsing.

sales talk
by tom horn

Come, Be the Kid 
in the Candy Store

Bob swanson, recent visitor to the APc 
rewards himself with some time in the sales 
Division following two days of volunteering.
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Newly added features to 
enhance your visit are the 
Donation Room and the Do-
nation “annex” in the Ling-
Wen Hu Sales Division. The 
many donations we receive 
are stored for three years (IRS 
policy) and then are orga-
nized for selling. The Dona-
tion Room has the bulk of the 
material we are selling. The 
Donation “annex” offers more 
donated items to peruse while 
taking a break from browsing 
through sales books. Many of 
the donated items are priced 
to sell, and you will find many 
great bargains.

You will be the proverbial 
“kid in a candy store” during 
your visit. We cannot count 
the number of first-time visi-
tors who said they will be back again and 
that they regretted not visiting before. 
Stop in and we’ll provide the philatelic 
“candy.”

StampShow
About forty circuits representing 

more than seventy categories will be at 
the Sales Division table next to the APS 
booth at StampShow in Columbus, Ohio 
this month. Included with your usual 
stamp dealer stops at the show should 
be a stop at our Sales Division booth 
to check out the material we will have 
brought along, both from our regular in-
ventory and from our newer Clearance 
inventory.

Only APS members may buy from 
the sales books at StampShow. How-
ever, if you bring a non-member to the 
show and persuade him/her to join the 
Society while they’re there, they will 
have immediate access to these circuits. 
Your membership card is your invitation 
to browse through sales books. If you 
bring a friend who is not an APS mem-
ber, have them join at the show and the 
receipt from the APS booth will allow 
them to browse through and to buy from 
the sales books.

Clearance Circuit Corner
As of June 2011, we have an inven-

tory of more than $200,000 (selling 
$10,000, so far) in more than 2,300 sales 
books, and 150 members have requested 
Clearance Circuits. Of those 150 buyers, 

30 percent have not been or are not now 
on regular circuits. This is a whole new 
market for sellers.

We continue to need sales books in 
the U.S. areas, especially Revenues. We 
have not had much demand for covers 
yet. As for the non-U.S. areas, Germany 
and related categories are popular, espe-
cially Saar and Danzig. Russia and Baltic 
States have been requested, as have Chi-
na and many British Commonwealth ar-
eas. Check our list of needed categories 
online and at the end of each Sales Talk 
column, since the demand for the Clear-
ance books is beginning to mirror that of 
the regular circuits.

For sellers who are returning pre-
viously retired books to include in this 

sales inventory, please note 
the following procedures:
1. Do not remove any  
   originally mounted pages.
2. You may remove some  
   stamps as long as you  
   change the original amount  
   remaining in the book.
3. Enter the amount you want 
   for the contents on the back 
   cover under the last Sales  
   Division entry in the right- 
   hand column.
4. Check and secure the  
   hinges and mounts holding  
   the stamps.

‘5 for 10’  
Categories (Needs)

You can earn coupons for 
free blank books and mounts for every 
ten completed books containing mate-
rial from a set list of categories. (Each 
group of 10 or more qualifying books 
must be received at the same time and 
contain at least $50 per book. The cou-
pons are issued when the qualifying 
books are reviewed soon after arriving.) 
Each book must be designed to fit one 
of the categories, exclusively.  Details are 
sent with blank sales book orders. You 
may also visit www.stamps.org and click 
Sales Division and How to Sell. (Note: 
Single-country books usually have bet-
ter sales.] Below are categories that are 
in very short supply at this time.

U.S. Back of the Book
U.S. Coils
U.S. Officials
British Middle East
British North America
China
Danzig
Saar
Spanish Colonies
Thailand

Visit the 
Sales Division & 

StampStore Online!
www. stamps.org/Buy-and-Sell-by-Mail 

www.stampstore.org

members browse through the sales circuits as the sales Division 
went on the road to stAmpshow 2010 in richmond, Virginia. Visit the 
sales Division this year in columbus, Ohio, during stAmpshow 2011.

Sales Division 
StampShow Special

Purchase 10 blank sales 
books & receive another 

5 of the same type fREE!


