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As noted in Executive Director Ken 
 Martin’s June column, the Sales 
  Division space at the Ameri-

can Philatelic Center has been formally 
named the Ling-Wen Hu Sales Divi-
sion. Mr. Hu joined the APS in April 
1973 and became a life member in May 
2003. He visited the Sales Division sev-
eral times a year, since he lived in State 
College. I remember his very noticeable 
and distinct deep voice when he stopped 
by to browse through some sales books 
of China and on occasion asked for 
Germany. He would joke with Gordon 
Wrenn, then Director of Sales, about the 
Chinese New Year or I would ask if he 
wanted to see the Brazilian Occupation 
of Albania. His laugh was deep and his 
smile was broad. His wife accompanied 
him on his last few visits in Bellefonte. 
He was not a major buyer, but usually 
found a few items for his collection. It 
was always pleasant to visit with him. 
This was one man who really did have a 

big smile on his face at all times and had 
the smile lines to prove it.

His wife said that he loved brows-
ing through the sales books. She and her 
family felt it was important to honor him 
by helping the hobby that gave him so 
much pleasure. It is the family’s desire to 
name the space where the Sales Division 
resides and we are honored to have his 
name attached to our part of the Ameri-
can Philatelic Center. Our thanks go out 
to the Hu family for their generosity and 
for allowing us to benefit from knowing 
Mr. Hu.

Sales Division at StampShow
Bill Dixon, Circuit Manager, will 

have about forty sales circuits repre-
senting more than seventy categories 
at the Sales Division table next to the 
APS booth at StampShow in Colum-
bus, Ohio in August. Each circuit will 
contain twenty sales books, from which 
you may buy stamps for your collection. 

Come to StampShow, visit with and buy 
from your favorite dealers, and visit the 
Sales Division booth for more browsing. 
This year is special, because we also will 
have some of our Clearance inventory 
there. These books are offered on a buy-
all-or-nothing basis, and are discounted 
from the original asking prices of the re-
maining contents of each book. Many of 
those original prices were 50 percent or 
less of the catalogue value at the time the 
books were prepared, so there are some 
great deals to be found. With any value 
increases in the recent catalogues, the 
discounted prices will be real bargains. 
Resulting prices can be in the 10 percent 
to 40 percent range of current catalogue 
values.

Only APS members may buy from 
the sales books at StampShow. If you 
bring a non-member to the show and 
persuade him/her to join the Society at 
the show, they will have immediate ac-
cess to these circuits. Bill will ask for an 
APS membership number or a receipt 
showing that the person paid for mem-
bership at the show.

Our Show Special is available at the 
main APS booth: purchase ten blank 
sales books and receive another five of 
the same type free. 

Clearance Circuit Corner
As of May 16, 2011, we have an in-

ventory of more than $140,000 (selling 
$5,000, so far) in more than 1,700 sales 
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www.stamps.org/Buy-and-Sell-by-Mail 
for all your Sales Division information

books and 110 members have requested 
Clearance Circuits. Of those 110, 30 per-
cent previously have not been or are not 
now on regular circuits.

This early success prompts us to add 
a list of categories we need to fill the de-
mand for Clearance sales books. Of the 
U.S. areas, Revenues are popular, as are 
Back of the Book, Possessions, and early 
twentieth century. Covers have not been 
requested and First Day Covers are not 
frequently requested, yet. As for the non-
U.S. areas, Germany and related cat-
egories are popular, especially Saar and 
Danzig. Check our list of needed catego-
ries online and at the end of each Sales 
Talk column, since the demand for the 
Clearance books is beginning to mirror 
that of the regular circuits.

We encourage current sellers to have 
their books flipped into the Clearance in-
ventory as they come into the retirement 
period. This saves the seller postage costs 
of our returning the sales books to them 
and additional costs to mail them back 
to us. It also saves us time, since we do 
not need to film the books again or re-
enter the book information into our sys-
tem for mailing an acknowledgement.

We have a few requests for sellers 
who are returning previously retired 
books for this inventory:

1. Do not remove any pages that 
originally had stamps mounted on 
them, even if all stamps on that page 
were sold in the regular circuits. We 
must reject books that have these 
pages removed.

2. You may, however, remove some 
stamps, leaving the spaces blank, 
as long as you recalculate the 
amount remaining in the book after 
removal.

3. Instead of noting a percentage 
discount for us to calculate, please 
enter the amount you want for the 
contents on the back cover, under 
the last Sales Division entry in the 
right-hand column.

4. Check the hinges and mounts holding 
the stamps. Over time, the glue 
attaching the mounts to the pages 
may lose its “sticking power,” with 

the result that the mounts fall out of 
the books. Hinges also may become 
loose from repeated handling of the 
books during regular circulation.

Update Phone and E-mail
If you have changed your daytime 

phone number and/or your e-mail ad-
dress recently, please consider updating 
this information with us. Area codes 
have been changing in recent years and 
e-mail addresses change frequently. Con-
tacting you is more efficient by e-mail 
and phone, especially when we need to 
resolve a problem with your help.

If you have sales books circulating 
in our system, next of kin information is 
important also. We are required to give 
the state of Pennsylvania any money or 
merchandise that belongs to individuals 
if we cannot reach an individual within 
seven years.

If you purchase through the circuits, 
we also would like to have your next of 
kin information. If a buyer passes away, 
we need to contact the heirs to retrieve 
any circuits that are in the member’s pos-
session. Too many heirs think the circuit 
books are to be sold with the collection, 
when in fact the contents do not belong 
to the deceased member.

‘5 for 10’ Categories (Needs) 
You can earn coupons for free blank 

books and mounts for every ten com-
pleted books containing material from 
a set list of categories. (Each group of 
ten or more qualifying books must be 
received at the same time and contain 
material worth at least $50 per book. The 

coupons are issued when the qualifying 
books are reviewed soon after arriving.) 
Each book must be designed to fit one 
of the categories, exclusively. Details are 
sent with blank sales book orders. You 
may also visit www.stamps.org/Buy-
and-Sell-by-Mail. [Note: Single-coun-
try books usually have better sales.] Be-
low are categories that are in very short 
supply at this time:

U.S. Air Mails
U.S. Cut Squares
U.S. Possessions
Australian States
British Asia
Central America (single countries)
Egypt
Ethiopia
German Colonies
India
Spain
Trieste

Visit the 
Sales Division & 

StampStore Online!
www. stamps.org/Buy-and-Sell-by-Mail 

www.stampstore.org
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