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Sales Division  
Saturday

We open the Sales Division 
for business on one Satur-
day each year and that day 

is approaching this month. Our annual 
APS Summer Seminar will take place the 
week of June 15–20, 2014 and the Sales 
Division will be open for any member 
who visits on Saturday June 14 from 9 
a.m. to 4 p.m. or Monday through Fri-
day during our regular business hours, 
8 a.m. to 4:30 p.m. In addition, the lo-
cal stamp club, Mount Nittany Philatelic 
Society, will have its annual stamp show 
(Scopex) at the Match Factory on June 
14–15. 

Seminar participants typically arrive 
on Thursday or Friday before the event 
to take advantage of these buying op-
portunities, but you do not need to be 
signed up for the Seminar to come in to 
the Sales division during this time. You 
have the option to buy items here, take 
a circuit overnight and return it the next 
day or take a circuit home for mailing 

back to us, after you check your collec-
tion.

We also are running two specials 
from June 12–20 for visiting members: 

1. Clearance book purchases will not be 
charged the 5% buyers fee.

2. Members who buy blank sales books 
will receive an additional five free 
books for every ten purchased.

Which U.S. Categories  
Are Selling?

The January, April, and May editions 
of this column had listings of the Far 
Eastern, European, and Latin Ameri-
can categories that have good sales in 
our sales books. This month we look at 
the U.S. categories. Here are the com-
parisons of all inventories and the Clear-
ance inventory breakout for U.S.-related 
areas. The statistics are taken from the 
retired book information in 2012 and 
2013. The categories are shown in order 

by the percentage sales, as compared 
to the total original values of the books 
as submitted. The percentage includes 
Clearance book amounts. The second 
column notes the percentage number of 
Clearance books that sold, as compared 
to the total number in each category re-
tired from the Clearance inventory in 
that two-year period:

Category % $ amt % # 
 material Clearance 
 sold  books sold
U.S. Picture  66.9% 69.6% 

Postcards
U.S. Plate Number 44.2% 33.3% 

Singles
U.S. Possessions 43.8% 54.0%
U.S. Officials 42.4% 8.7%
U.S. Cut Squares 39.4% 33.3%
U.S. Revenues 38.7% 27.3%
U.S. Plate Blocks 37.4% 38.1%
U.S. First Day  37.0% 33.3% 

Covers
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Category % $ amt % # 
 material Clearance 
 sold  books sold
U.S. Air Mails 35.0% 20.6%
U.S. Mint 34.7% 52.9%
U.S. Coils 34.4% 43.2%
U.S. Postal 32.9% 54.6%  

Stationery
U.S. 19th Century  32.3% 56.7% 

Covers
U.S. Back-of-the- 

 Book 30.9% 25.4%
U.S. Covers  30.4% NC 

1900–1945
U.S. General  30.4% NC 

1900–1940
U.S. Blocks 29.4% 22.2%
U.S. General 26.8% 46.0%
U.S. Covers 26.7% 28.0%
U.S. 19th Century  26.7% 41.3% 

Covers
U.S. Used 24.5% 43.5%
U.S. Fancy Cancels 23.9% 50.0%
U.S. Precancels 23.7% 25.8%
NC = New Category

Note that while some categories sell 
well in the regular inventory, they might 
not fare as well in the Clearance inven-
tory. For example, U.S. Officials have 
sold well on the regular circuits, but not 
in the Clearance area; this might be due 
to members only wanting to purchase 
select items. U.S. Fancy Cancels haven’t 
sold as well in the regular circuits, but 
have in the Clearance inventory.

The statistics for the U.S. categories 
are interesting, in that the percentages 
have complicated stories behind them. 
For example, you will notice that the 
U.S. Picture Postcards are the best sellers 
in both inventories we have. However, 
on the regular circuits there aren’t many 
buyers who have expressed interest in re-
ceiving them. Two or three of the buyers 
who have asked for them are responsible 
for most of the sales. For the Clearance 
inventory books, one seller supplies 90% 
of this category and he drops the book 
price a second time after it does not sell 
in the first rounds of Clearance circuits.

While the other categories of the 
world can be analyzed for selling and 
buying using these statistics, the U.S. cat-
egories cannot. One has to pull in other 
factors for making the decision to sell 

material or sign up for buying material in 
these categories. Many of the cover cat-
egories have sales books supplied mostly 
by five different sellers, possibly causing 
a lack of variety in material and pricing. 
One seller supplies the majority of our 
Cut Squares books and the sales are rela-
tively good. So, the number of sellers sub-
mitting material in a given U.S. category 
does not necessarily give us clues as to 
why the sales are what they are.

Please keep in mind that, in all cat-
egories, material that is nicely presented 
and priced attractively and competitively 
should sell well. We will have a full list-
ing of categories that can be requested by 
e-mail or hard copy by StampShow in 
August and also will be available online.

Return of Retired Sales Books
We occasionally review the proce-

dures in place for processing retired 
sales books. Many have not changed 
much since our Sales program was inau-
gurated in 2002. We have tweaked some 
procedures several times since then and 
now it is time to do that again, before the 
upgraded program is developed.

There is an incredible amount of de-
tail involved with preparing each seller’s 
books for retirement. Special instructions 
and circumstances for 25% of the sellers 
add to the detail. Some of the changes 
may involve holding books until a mini-
mum number are retired before returning 
them. This would save us time and save 
postage costs for the member. Uniform 
packaging, mailing methods, and the 
present monthly schedule may be con-

sidered for changes. Any suggestions and 
comments for improving our procedures 
are welcome from current sellers. We will 
be working on streamlining these proce-
dures in the future as we talk with pro-
grammers about the upgrades.

StampShow in August
Make your plans for StampShow in 

Hartford, Connecticut in August. The 
Sales Division will have both regular and 
clearance sales books at the show, next 
to the main APS booth. When you have 
walked around the show to check deal-
ers’ tables, stop by the booth and browse 
through our sales books. More informa-
tion about the show can be found in The 
American Philatelist in the next two is-
sues or visit http://stamps.org/STAMP-
SHOW-SS.

‘5 for 10’ Categories (Needs) 
You can earn coupons for five free 

blank books for every ten completed 
books (Clearance books do not qualify) 
containing material from a set list of cat-
egories. For more information and the 
list of qualifying categories visit http://
stamps.org/Stamps-Needed or contact us 
to obtain a copy of the list. [Note: Single-
country books usually have better sales.]

U.S. Coils German Colonies
U.S. Cut Squares Hong Kong
U.S. Fancy Cancels India
U.S. Officials Japan (early)
U.S. Plate Number  Netherlands 
  Singles   Colonies
U.S. Possessions Spanish Colonies
China


