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sales talk
by tom horn

Sales Book Category Distinction
In the December edition of this col-

umn, I talked about the distinction 
between the European Colonies and 

their related independent countries with 
respect to mounting material in sales 
books. And I noted that the independent 
countries should be mounted in separate 
books from the colonies. Th is month, I 
want to focus on sales books containing 
related areas other than colonies.

Th e best advice I have for sellers is 
to mount single-country or single-focus 
sales books. When we receive sales books 
that contain areas or countries that are 
very closely related, we must determine 
which circuit category is appropriate for 
the books. For example, Danzig and Saar, 
because they are German areas, usually 
are mounted together in books. While 
there might be collectors who buy items 
from both areas, there are many oth-
ers who want to receive only one or the 
other. Our supplies of Danzig and of 
Saar are very low 

and have been for some time. Mounting 
these two areas into two separate sales 
books helps us target the books for the 
collectors who specifi cally asked for one 
or the other.

Other combinations occur that force 
us to mark a sales book for a more gen-
eral focus category. For example, mount-
ing French Colonies and Monaco in the 
same book forces us to place the book 
into the more general France & Colonies 
category. Th e serious collector of Mona-
co would not think to request this gen-
eral category for his or her want list. Th e 
same can be said for combining German 
Colonies and German States (Germany 
pre-1945) or combining Japan, China 
and Ryukyus Islands (Far East).

For U.S. covers, in particular, we of-
ten receive the various areas of cover 
collecting mixed together in one sales 
book. When a seller inserts fi rst day 

covers in a book with postally-used, 
twentieth-century covers, which cat-
egory should we select for circulating 
the book? Th e fi rst day covers prob-
ably will not sell in the twentieth-
century covers circuits. Books with 
both nineteenth- and twentieth-
century covers in them are in the 
same situation (I wanted to say the 
same boat, but makes them Ship 
Covers). Separate cover designa-
tions would be the more general 
nineteenth century, twentieth 

century, and postal stationery categories 
— each including these additional sepa-
rations: advertising (hotels, agriculture, 
etc.), patriotic (Civil War, World War 
II, etc.), states (one state or region in a 
book), topicals (animals, ships, etc.), can-
cels (pictorials, fancy, etc.), events (war, 

USS Constitution tour, etc.), picture post-
cards (which could be considered a gen-
eral category), and others. First day cov-
ers usually are mounted separately from 
any other covers, but may be included in 
topical books.

We have the categories of “Blocks of 
Four,” “U.S. Plate Blocks,” and “Zip/Mail 
Early Blocks.” Mixing them in one book 
will most likely result in low sales for the 
book. Mounting single stamps in a book 
with blocks and/or covers will result in 
keying the book for the U.S. General 
category. Narrow focus is the phrase to 
remember when mounting sales books 
for any category, and remember to check 
our “need” list each month.

Transportation
We now have sales books containing 

various forms of transportation and have 
established a separate category for these 
circuits. You will receive topical material 
in the areas of cars, ships, planes, trains, 
buses, carriages, helicopters, motor-
cycles, bicycles, balloons, blimps, roller 
skates, scooters, etc. Just ask to receive 
the Topical Transportation circuit and 
you can be one of the charter members 
on this new circuit category.

Sales Division at STAMPSHOW

As we did in Hartford last year, the 
Sales Division will have sales circuits 
next to the APS booth in Pittsburgh. 
We will fi ne-tune the categories we take 
to the show, making the more popular 
categories available for browsing. Many 
members were introduced to the circuit 
system last year. Attendees would enter 
the show, visit with dealers on the show 
fl oor and wind-up sitting at the “circuit 
table.” We hope to add to your Stamp-
Show experience again this year.

Narrow focus is the 
phrase to remember 
when mounting sales 
books for any category



 JUNE 2009 / AMERICAN PHILATELIST   569

Sales Division 
Summer Saturdays

We will be open for business on six 
Saturdays this summer: June 6, June 20, 
July 18, August 1, August 15, and Au-
gust 29, from 9 a.m. to 4:30 p.m. (Regu-
lar weekday hours are 8 a.m. to 4:30 p.m. 
Monday through Friday.)

Reminder on StampStore 
Posting Fees Change

Eff ective July 1, 2009 the posting 
fees for items submitted to Stamp-
Store will be ten cents per item. Th is is 
the fi rst change in the posting fees since 
StampStore was established in 2000. 
Rather than have fees change in a convo-
luted manner we are simplifying them to 
ten cents per item, regardless of the item 
value or number of items submitted in 
one shipment.

How I Got Into Collecting
Th is is how Gary Weiss got his start 

in stamp collecting:
In the late 1960s–early 70s, when 

I was in my late teens and early 20s, 
a family friend constantly tried to 
ease me into stamp collecting. I 
constantly but politely refused, cit-
ing my all-abiding interest in coins. 
Th en, in 1972, I traveled to what 
was then Yugoslavia and discov-
ered several generations of cousins 
(my maternal grandparents were 
Croatian). Somewhat immediately, 
I was sparked with an interest in 
all things Croatian. Th is included, 
of course, the philately of Croatia 
and Yugoslavia. Th is, in turn, led to 
various levels of involvement with 
stamp collecting: forming of col-
lections, including both stamps and 
covers (correspondence with my 
cousins were prime inclusions!); 
APS and Croatian Philatelic Society 
memberships; a few years’ worth of 
articles written for various phila-
telic publications; appreciative at-
tendance at every local stamp show; 
etc. My philatelic activities have de-
clined a bit during the last few years, 
with my late-in-life marriage and 
its concomitant, time-consuming 
pressures. But I still have the bulk of 
my collection(s) (minus some ma-
terial sold on eBay), and I hope to 
delve back into the fi eld some inde-

fi neable day in the future. With all 
the ups and downs of my involve-
ment, though, I’m still enriched by 
the stamp hobby, and periodically 
I think to myself, ‘Th ank you, Carl, 
for introducing me to stamps!’

‘5 For 10’ Categories 
(Needs)

We need U.S. items — except U.S. 
First Day Covers, U.S. Mint post-1950, 
U.S. Used post-1950 and U.S. Plate 
Blocks post-1950. You can earn cou-
pons for free blank books and mounts 
for every 10 completed books contain-
ing material from a set list of categories. 
(Each group of 10 or more qualifying 
books must be received at the same time 
and at least a value of $50 per book. Th e 
coupons are issued when the qualifying 
books are reviewed soon aft er arriving.) 
Each book must be designed to fi t one 
of the categories, exclusively. Details are 
sent with blank sales book orders. You 
also may visit www.stamps.org and click 
Sales Division and How to Sell. [Note: 
Single-country books usually have better 
sales.] Below are categories that are in 

very short supply at this time:
U.S. 19th Century Covers
U.S. Fancy Cancels
U.S. Postal Stationery
British Caribbean Saints
British Channel Islands
China
Danzig
German Colonies
German States
Japan pre-1950
Ryukyus Islands
Saar
Topical Transportation

Visit
the Sales
Division &

StampStore
Online!

www. stamps.org


