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Price Clarity 
in Sales Books
Once in a while, we reconsider 

a suggestion made by a mem-
ber, perhaps adding  another 

member’s comments to the equation, 
and put the suggestion into action. 
One such suggestion concerns a way 
to make buying easier and encourage 
participation in the mail approvals: 
when pricing stamps and covers in 
the sales books, sellers should consider 
making the cents a multiple of 5. As 
an example, a price marked as $14.79 
might be better listed as $14.80 or 
$14.75. This makes the buyer’s calcu-
lation of purchases easier. Our check-
ers would find it easier to calculate a 
book’s totals as well. Sample pages to 
the left illustrate the preferred pricing 
format (top) and a less desirable for-
mat (bottom). 

There is the argument that there is 
a psychological reason for using a “9” 
or some other number as the last digit 
in the price. But here is another point: 
with the sales books, there are 560 sell-
ers with as many styles of handwriting, 
some more challenging to read than 
others. Having all prices end in “0” 
or “5” makes deciphering simpler and 
avoids mistakes by buyers, Sales Divi-
sion staff, and, yes, even sellers who 
sometime misinterpret their own en-
tries when calculating the book totals.

So, along with entering the price 
numerals clearly enough to avoid 
confusion, using multiples of 5 would 
greatly reduce the paperwork neces-
sary for sales book and report sheet 
accuracy. Please consider using this 
suggestion for the next sales books you 
submit to us for selling.

Delays in Receiving Circuit
Explanation 1. As you may have 

noticed, we have been offering a spe-

cial to sellers for the first three months 
of 2014. Details are in the last section 
of this column. There is a list of cat-
egories that are in very short supply. 
The special is designed to encourage 
sellers to submit sales books in these 
categories to meet the demands. Buy-
ers should also note this list. The cir-
cuits for these categories might sit here 
waiting a month or two before there is 
enough material to fill the next round 
of circuits. This may be one explana-
tion for a long time span between cir-
cuits in a particular category.

Explanation 2. Another reason 
involves the normal rotation of mem-
bers on a list. As a circuit returns to 
us, the first member on that list drops 
to the bottom on the next list for that 
circuit category. That first member not 
only has to wait for the circuit to travel 
through the list and back to APS, but 
also has to wait for the next circuit to 
go through the list until it arrives at 
his/her address. To illustrate:

First, Circuit 001XYZ001 returns 
with its list of members (as given in 
the first column) and the new circula-
tion list is prepared (as shown in the 
second column):

#001XYZ001 #001XYZ002
 A B
 B C
 C D
 D E
 E F
 F A

However, during the circulation 
of 001XYZ002, member D moves to 
another area of the country served by 
a different circuit of the same catego-
ry and member F asks not to receive 
this category any more. Also, two new 
members ask for this category and are 
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in the same zip code area for this circuit 
list. The resulting list for the third round 
of the circuit is:

#001XYZ003
 C
 E
 A
 B
 G
 H

In list “002” everyone moved up one 
spot after A dropped to the bottom. For 
list “003”, E jumps up two spots and A 
jumps three spots, since D and F are no 
longer on the list. G and H were placed 
on the list based on their proximity to 
other list members and near the bottom 
for their first run on the circuit.

Explanation 3. The other major 
cause for a delay in receiving a circuit of 
any category is that a member is hold-
ing it past the seven days allowed for 
handling. Any number of reasons exist 
for such delays, including illness, fam-
ily crisis, job loss, received a number of 
circuits in a short period, forgetfulness, 
procrastination, etc. We try to keep the 
circuits moving by sending letters and 
e-mails and making phone calls. Each 
case is handled separately, based on the 
circumstances, as some of the reasons 
are beyond the member’s control, while 
others are not.

Contact us if you think it has been too 
long since you received a circuit in one of 
your categories of interest. We can let you 
know which of these delays is the cause.

USPS Tracking
We are still studying the effects of 

switching to the USPS Tracking from 
Signature Confirmation. So far, we have 
not seen a significant rise in lost cir-
cuits, but there have been a few more 
cases where some circuits have been 
exposed to moisture. Only a few of the 
stamps in these circuits are considered 
damaged, resulting in small losses. If 
you receive a circuit that has been ex-
posed to moisture damage, please call 
us so we can give you instructions on 
how to handle the circuit.

One point to be considered is that 
Insured Mail labels indicate some value 
in the packages, whereas Signature Con-

firmation and USPS Tracking labels do 
not. This difference of information may 
explain why we went from annual losses 
of up to seventy-five circuits under the 
Insured Mail requirement to between fif-
teen and twenty annual losses with the 
other two labels.

Sales Book Retirements
 While we are working on the Sales 

Division program upgrades, we continue 
to offer inventory status reports to those 
sellers who request them. Just send me 
an e-mail and let me know if you want 
it as an attachment in Word, Excel, or 
simply in the body of the e-mail. The 
report will include the APS book num-
bers assigned to your books, your book 
numbers, the category abbreviations, 
the dates the books were processed in 
the Sales Division, the original book val-
ues, the amounts sold at that point, and 
where the books are in the system at that 
moment. My e-mail address is twhorn@
stamps.org .

Please note also that we have a system 
for pulling books out of circulation for 
retirement. There are two lists we gener-
ate, one for the regular 18-month circu-
lation period and one for the 24-month 
choice. When trying to figure the retire-
ment month for your sales books, look 
at the processing date on your acknowl-
edgements and project either 18 or 24 
months into the future. During process-
ing, a book number is assigned based on 
a date near the middle of the month we 
received the book. We use that number as 
the cut off point for retirements. We pull 

books that fall under that specified num-
ber and place them into the retirement 
process. The average number of books 
we retire each month is 1,975. The books 
scheduled for retirement in April will be 
pulled from circuits beginning the second 
week of March. The checks are cut around 
the fifteenth of the month for the sellers 
whose last names start with A through 
Mc and around the twenty-second of the 
month for Me though Z.

Please note that it is possible that 
not all ten books you sent to us in early 
September 2012 will be retired the same 
month. All books travel independently 
from all others and thus may take differ-
ent amounts of time to travel the circuit. 
Thus, you might have seven books retired 
one month, one the following month, 
and the other two the next month.

Any seller’s books that are in circula-
tion when they drop membership in the 
Society — whether through resignation, 
non-payment of dues, or deceased — 
will continue to circulate until the book 
number is ready for automatic removal. 
As long as we have your current contact 
information, we will continue to issue 
checks and return unsold material to 
you or your designated heir.

Contact us about our form for noti-
fying us with your “next of kin” informa-
tion. The most recently submitted form 
will be the one in force when it is neces-
sary to use the information. It is also im-
portant for sellers to inform the person 
they designate on the form about this 
and let them know to contact us when 
the time comes to act on that informa-
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tion. We will need something in writing 
from the seller’s chosen contact as to the 
name and address of the payee for the 
checks and returns.

Specials for Sellers
We have several categories that have 

been in short supply for quite a while. 
Mentioning those categories in the sec-
tion at the end of this column helps alert 
members who may have material to sell 
that now is a good time to submit sales 
books in these categories.

Beginning in January and running 
until March 31, 2014, we have been of-
fering an additional reward to the “5 for 
10.” For every 10 books submitted for 
circulation in the categories listed here, 
we will double the points you receive to 
get free blank books. This means that in-
stead of the usual 5 free books for 10 sub-
mitted, it will be 10 for 10. These are also 
listed online for the “5 for 10” program, 
but for these three months the reward is 
doubled.  The qualifying categories are:

U.S. Air Mails (stamps only)
U.S. Back of the Book 
U.S. Coils
U.S. Cut Squares
U.S. Fancy Cancels
U.S. Officials
U.S. Plate # Singles
U.S. Possessions
U.S. Precancels
Australian States
Bahamas
Baltic States
Bermuda
China (pre-1960)
Danzig
Egypt
Ethiopia
German Colonies 
Hong Kong
India
Jamaica
Japan (pre-1960)
Liberia
Saar
Spain
Spanish Colonies
TOPICAL:
Art (stamps only)
Space (stamps only)
Sports (stamps only)
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