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Sales Book 
Donations

The postal reply card pictured 
to the right was mounted in a 
sales book for circulation on 

the regular circuits, but did not get any 
takers. The 2013 Scott U.S. Specialized 
Catalogue value is $450 for a used card 
that is un-severed. The seller was ask-
ing $200, since the unused portion of 
the card had paper hinge remnants on it. 
The seller has a standing instruction to 
retire his books at the appropriate time 
(eighteen months) and place the books 
into the Clearance circuits at a 50 per-
cent discount. If a book does not sell in 
an additional eighteen months, we drop 
the price by another 50 percent and cir-
culate it again the Clearance circuits. 
When the book eventually drops to the 
point where our minimum was met on 
Clearance book prices, he donates the 
unsold book to the APS Sales Division. 
His words are, “I don’t want anything 
returned to me and I don’t want the tax 
deduction.” 

As I am writing this column, the book 

that contains the pictured reply card has 
had its price drop from the $237 at its first 
retirement to its current price of $59.25, 
and there are seven U.S. postal stationery 
items in the book with the Hawaiian card. 
To date, this seller has donated more than 
five hundred books to us after they have 
traveled in both types of circuits, and he 

has sold more than 460 
books. A big thanks goes 
to this seller for thinking 
of us.

We began accepting 
donations of retired 
sales books from sell-
ers in 2011. During 

that year, we received $27,461.80 in 
noted value of these sales books. In 2012 
there was a drop in value to $19,468.18, 
but an increase in the number of dona-
tions. We like to think that these sales 
books sold more before being retired 
than the ones in 2011 sold. In fact, we 
did have a notable increase in sales over-
all in 2012. As I am writing this, the last 
of the donations for 2013 has yet to be 
recorded, but it appears that the amount 
will be more than $30,000.

We process some of the books for 
remounting in new sales books — a job 
that volunteers perform occasionally 
during the year. Other books might be 
better suited for the Clearance circuits, 
reducing the amount of time it takes to 
have the material remounted and hope-
fully turning the books into cash. Some 
of the sales books are held for three 
years, if an IRS tax deduction form has 
been presented to us for signing. An an-
nual donation amount of $500 or more 
requires the donor file Form 8283, if an 
IRS tax deduction is taken.

We acknowledge each donation on a 
quarterly basis. An annual total is only 
sent if requested before the end of the 

Additional 
covers from the 
same clearance 
circuit.
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year. We appreciate all donations, know-
ing that you love the hobby and are able 
to make a contribution to its continu-
ance through the work of your Society. 
Thanks to all who contribute time, mon-
ey and talent to perpetuate this FUN 
HOBBY.

Sealing Flat-Rate Boxes
The newer small, flat rate Priority 

boxes have an adhesive that does not ap-
pear to be sticking as well when sealing 
it. We suggest, as an added measure, that 
you use strapping tape or package tape to 
secure each box before mailing circuits 
to the next addresses or sending new 
sales books to the APS. Many members 
have been doing this just out of habit.

Circuit Mailing Labels
Circuit members have called to note 

that mailing labels were not in the pack-
age when they received a circuit from 
another member. The mailing labels are 
a convenience that was added when we 
installed our computer program in 2002. 
It was meant to eliminate addressing 
mistakes and avoid having to decipher 
someone’s handwriting. However, the 
labels have a back-up system on the cir-
cuits. The names and addresses of that 
list’s members are printed on the pink 
routing sheet into which we place the 
labels when mailing a circuit to the first 
member on the list.

Clearance Sales Books
Notes on Selling Clearance Books:
1. There should be no duplication of 

stamps within a sales book. Buyers 
are looking to fill in many spaces and 
they may be willing to buy a book to 
get those stamps, even though they 
have some of the others mounted in 
the book. However, to have multiple 
copies of several stamps in a book 
can be a sales killer.

2. The average price of a sold Clearance 
book is about $72. The average price 
of an unsold Clearance when it is re-
tired is about $96. The asking price 
for the book has some impact on the 
buying decision, but so do the dis-
count percentage and the original 
discount asking price when the book 
was making its rounds on regular cir-

cuits. The more successful Clearance 
books have been discounted by 50%, 
at least, and the original pricing has 
also been in the 30–45% of catalogue 
value range.

3. As of December 1, 2013, a total of 
7,057 Clearance books have been re-
tired, 2868 of which have been sold 
— or 40% of the number of offered 
books.

Specials for Sellers
We have several categories that have 

been in short supply for quite a while. 
Beginning last month and running until 
March 31, 2014, we have been offering an 

additional reward to the “5 for 10” noted 
here every month. For every 10 books 
submitted for circulation in the catego-
ries listed here, we will double the points 
you receive to get free blank books. This 
means that instead of the usual 5 free 
books for 10 submitted, it will be 10 for 
10. The qualifying categories are:

U.S. Air Mails (stamps only)
U.S. Back of the Book 
U.S. Coils
U.S. Cut Squares
U.S. Fancy Cancels
U.S. Officials
U.S. Plate # Singles
U.S. Possessions
U.S. Precancels
Australian States
The Bahamas
Baltic States
Bermuda
China (pre-1960)
Danzig
Egypt
Ethiopia
German Colonies
Hong Kong
India
Jamaica
Japan (pre-1960)
Liberia
Saar
Spain
Spanish Colonies
Art (stamps only)
Space (stamps only)
Sports (stamps only)

Visit the 
Sales 

Division & 
StampStore 

Online!
www.stamps.org/Buy-and-Sell-by-Mail 

www.stampstore.org

Sample page from a Clearance circuit.


