
168   AmericAn PhilAtelist / February 2013

Message From 
a Buyer to Sellers

Since I change/drop circuits quite of-
ten, and usually don’t say why, I thought 
I’d let you know what drives my think-
ing, and to give you what I consider to 
be my pet peeves about what I find in the 
sales books.

Often, I’ll request a new circuit to 
check out the contents to see if the qual-
ity (I prefer mint, never hinged) and 
variety of stamps offered will help fill 
in holes in my collection. I’ll give it a 
couple of chances, after which if I don’t 
see anything worthwhile, I will drop 
it. If I do find material, I will continue 
with the circuit until I am unable to get 
much more out of it. Again, I usually 
give it a couple of chances once I seem 
to have gotten all I can from that area. 
[The condition he notes is universal, as a 
member who collects used only may make 
the same comments.]

I will drop a circuit if all I see is junk 
and overly-supplied damaged material. 
That happened with the United States, 
India and Spain circuits that I used to 
get. Once I drop a circuit, I may wait six 
months or so before requesting it again. 
That is to see if any new material has 

been submitted. If not, I’ll drop it again.
One thing that is driving my most 

recent circuit drops concerns circuits 
where only a few members are providing 
material. I am seeing a growing trend in 
the circuit books of stamps being mount-
ed in the books using tape. I have report-
ed this to you either through e-mail, or 
I have attached a note to the books with 
tape in them. Tape is death to a stamp as 
far as I am concerned. Also, the sellers 
are mounting these stamps in the books 
and claiming that the stamps are never 
hinged, probably because the tape peels 
off somewhat cleanly. I just hate to think 
what the stamps will look like in a couple 
of years when the tape adhesive attacks 
the stamp. [There are some sellers who are 
using a scrapbooking tape that peels eas-
ily, as far as we know, but we are skeptical 
about the adhesive’s peelability over time. 
So far, we have not had trouble with the 
tape they use. We will continue to monitor 
the situation.]

Another issue is sellers placing 
stamps in open-ended mounts, and then 
securing the mounts on all sides with 
tape. The stamps seem to naturally move 

towards the tape and get stuck on it. Sell-
ers should stop using tape except to at-
tach a mount to the page, without any 
tape contacting any open seam.

One thing to note regarding pricing 
that turns me off is overpriced stamps. 
I don’t mind paying full or over cata-
logue for stamps, and I do it frequently. 
However, there are too many damaged 
stamps priced too highly. Almost all 
sellers apply discounts from catalogue 
value when they price their stamps. Say 
they use a 30% discount. They often then 
apply that discount to all the stamps re-
gardless of condition. If a seller’s normal 
pricing is 30% discount, to me that is 
the price for a stamp meeting valuation 
in the catalogue (fine-very fine). Dam-
aged stamps should be priced at a higher 
discount from catalogue. [Our recom-
mendation to new circuit book submitters 
is to price material at less than 50% of 
catalogue value in order to compete well 
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with most sellers. Anything priced higher 
should have a reason as to why a premi-
um has been applied.]

Another problem I have is stamps 
where the seller writes on the back of 
the stamp. Usually this is the catalogue 
number, and sometimes the value or 
other notes as well. Stamps should not 
be treated as general ledgers. Often they 
write so heavily on the back of the stamp 
that you can see the writing embossed 
through the front.

With handwriting in mind, buyers 
should not indicate their purchases in 
the books by writing in the spaces. Often 
they write so heavily that their initials, 
APS number, etc., get etched into the 
stamps on the following page.

With the high price of postage, I can’t 
afford to receive circuits from which I 
am able to purchase few or no stamps 
and then have to pay the cost of for-
warding that circuit. With shipping costs 
in mind, maybe the number of people in 
each circuit should be reduced. To be at 
the bottom of a list of ten can mean very 

sparse pickings. Of course, I often think 
that members following me often don’t 
get very much either. Maybe members 
who purchase larger quantities of stamps 
on average can be grouped together in a 
2- or 3-member circuit, while those who 
don’t purchase that much can be in the 
larger-grouped circuits. [The number of 
buyers on a circuit list depends on: (a) the 
supply of sales books in the category, (b) 
the number of buyers asking for that cat-
egory, and (c) the demand in certain parts 
of the country. Placement on a circuits list 

is based purely on the requested category 
and the member’s geographic location. 
Other parameters would reduce the effi-
ciency of the circuit system.]

What I look for in the sales books 
is an orderly organization. A book full 
of single stamps from a dozen differ-
ent countries I just can’t use. Books 
with single or multiple countries where 
the stamps don’t follow catalogue order 
can be difficult to work through. Books 
where I find misidentified stamps cause 
me to lose faith in that seller rather quick-
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ly, and I will ignore that seller’s book(s). 
Books from a seller that contain a large 
number of damaged, written on, taped, 
etc., stamps get ignored as well. Sellers, 
when working with mint, never hinged 
stamps, should take precautions to not 
leave their fingerprints on the gum of 
the stamps. There are many stamps that 
I have not purchased because of finger-
prints on the gum.

Many stamps from some countries 
come in regular issue (usually perforat-
ed) and special high priced imperforate 

varieties. Some sellers sell these stamps 
together. I do not collect the imperfo-
rates, but often I need the regular stamp. 
I would appreciate those stamps being 
separated.

I have been meaning to send you this 
information for some time. Your article 
gave me the final push to do so. I think 
if sellers can be made to realize that it is 
all in the presentation that better sales 
will result. I understand that a seller can 
arrange the books for sale any way that 
the seller wants, but I do see many books 

with little or no sales that have gone 
through many circuits. The stamps for 
the most part in those books fit many of 
the undesirable categories I stated above.

One final note to sellers is that it is 
all right to sell minimum value stamps. 
I have many spaces remaining for those 
as well.

Regards, Michael Generali

The points he makes above are im-
portant if you want to be a success-
ful seller in the Sales Division OR 
Stampstore. Presentation encompasses 
all of these points.

‘5 for 10’ Categories (Needs)
You can earn coupons for free blank 

books for every ten completed books 
(Clearance books do not qualify) con-
taining material from a set list of cat-
egories. Visit http://stamps.org/Stamps-
Needed for more information and the 
list of qualifying categories or contact us 
to obtain a hard copy of the list. [Note: 
Single-country books usually have better 
sales.]

U.S. Back of the Book
U.S. Coils
U.S. Fancy Cancels
U.S. Possessions
Bahamas
Bermuda
British Middle East
British North America
Central America single-country books
China
Danzig
German Colonies
Japan (older material)
Spanish Colonies

Visit the APS 
Sales Division & 

StampStore Online!
www.stamps.org/Buy-and-Sell-by-Mail 

www.stampstore.org


