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Next-of-Kin 
Information, Please

Sellers
For several years, we have collected 

next-of-kin information from our sellers 
so that if a seller member passes away, 
we are able to contact someone who can 
receive the unsold sales books and the 
check for the sales. In the letter we send 
to sellers, it says that if we cannot make 
contact with anyone concerning their 
retiring books within three years, the 
material and the check proceeds will be 
considered donations to the Society. The 
seller is asked to provide the name and 
address of an heir, executor, or friend, 
and then to sign the form agreeing to 
its content and authorizing us to contact 
the person entered on the form, if nec-
essary.

Buyers
We are now sending a similar letter 

with all introductory mini-circuits and 
to those members who request category 
additions and do not already have this 
information registered with us. The rea-
son for this is that we send a lot of valu-

able material in each circuit, and while 
we do not usually have problems retriev-
ing a circuit from the family of a mem-
ber who has passed away unexpectedly, 
there are times when the family has no 
idea that the member was even receiving 
the APS circuits. They simply lump the 
circuit or circuits in with the member’s 
collection and sell it. Having the contact 
information allows us to avoid this situa-
tion and inform the heirs that the circuit 
contents do not belong to the member’s 
estate.

Inform Your Heirs
One way to help us is to inform your 

heirs, executor, or very close friend about 
your approval participation. They need 
to know that these approvals should 
not be included in your collection. The 
clue for them should be the appearance 
of someone else’s name and the APS ad-
dress on the sales book cover. If you pur-
chase whole sales books from the Clear-
ance circuits or regular circuits or from 
another member’s estate, it might make 

sense to remove the covers and discard 
them.

Sales Division &  
the New Website
Finding Information

The new APS website is up and run-
ning, as announced in the December is-
sue of The American Philatelist. In the 
Sales Division section (“Buy and Sell by 
Mail” in the drop-down box under Ser-
vices), you may use the circuit request 
form to make changes to your category 
list. The comment section of the form 
may be used to communicate with us.

The information about the Sales Di-
vision that was on the old website is now 
contained under fewer headings: “How 
To Buy,” “How To Sell,” “Circuit Re-
quest Form,” and “Sales Talk Column.” 
You will find the links in those pages 
that should give you answers to most 
of your questions. And, of course, you 
may always call us at 814-933-3803 or 
write to us at 100 Match Factory Place, 
Bellefonte, PA 16823.

 I authorize the APS to contact the person(s) named here in the event that I cannot be reached concerning the disposition 
of circuits or there is a problem that must be addressed.  I have notified the person(s) about using their contact information for 
this purpose.

Contact’s Name ______________________________________________________________ Relationship __________________

Contact’s Address ___________________________________________________________________________________________

City _________________________________________________________ State __________ Zip ______________________

Contact’s Daytime Phone ____________________________ Contact’s E-mail ______________________________________

APS Member’s Name ______________________________________________________ APS No. _____________________

Member’s Daytime Phone ___________________________ Member’s E-mail Address ______________________________

Member’s Signature ____________________________________________________________________ Date ____________

Complete & return to APS Sales Division, 100 Match Factory Place, Bellefonte, PA 16823
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Blank Sales Books
You may purchase blank books and 

mounts by visiting the “How To Sell” 
page or by going directly to “Shop” and 
clicking on “Specialty Shop” in the drop 
down box. However, the blank sales 
books may only be ordered in the quan-
tities and prices for those quantities un-
der a given style. Mixing and matching 
book styles to get a quantity price break 
will not be possible on the new site. As 
an example, ordering 50 books for sin-
gles and 50 books for blocks (both 16-
page books) does not give you the 100-
book price break, even though these two 
styles of books are priced the same.

Not Yet Available
Please note that the functions asso-

ciated with checking your circuit infor-
mation and your sales book informa-
tion are not installed into the website 
features. Any upgrade to our present 
computer program to make it web-based 
was put on hold because of the complex-
ity of the detail in our present program. 

Completing the upgrade at this time 
would have delayed the new website’s 
launch. However, now that many of the 
features are working smoothly, the work 
on the Sales Division program can con-
tinue. When the launch of the upgrade 
is near, we will announce it in an e-mail 
newsletter and in this column. Mean-
while, we can send you an update on how 
your sales books are selling and provide 
a status report on the circuits of your 
requested categories. E-mail twhorn@
stamps.org or call 814-933-3803, choos-
ing Carol at extension 231, Bill at 228, or 
me at 227.

More History!
Last month we took the timeline for 

the Sales Department to 1896, with some 
mention of a quote from 1906. To con-
tinue....

At the 1897 Convention, George 
Mekeel made his last report to the Asso-
ciation as Superintendent and George R. 
Tuttle of New York was appointed to that 

position. Mekeel retired all sales books 
except ten, which were being held by a 
member in Colorado, in anticipation of 
handing the operation to his successor. 
During his term, Mekeel had handled 
4,834 books, valued at $151,534.20, and 
sold $33,485.79 worth of material, about 
22 percent. Tuttle suggested splitting the 
Purchasing part of his operation (pur-
chasing new issues for members) off into 
its own department. By 1900, when he 
was replaced by H.G. Smith of Minneso-
ta, no movement on that suggestion had 
been made. His reasoning for it was that 
there were only twelve members actively 
involved in that aspect of the operation 
and that at no time since the Association 
began was it financially successful.

At the Association convention in 
1900, the bylaws were amended to allow 
for the marking of spaces in sales books 
when purchasing items. Previously, 
members bought control stamps from 
the Department to mark their purchases. 
Starting in 1901, they could still use con-

www.richardpyznar.com
P.O. Box 527 • Flemington, NJ 08822/USA

Tel: 908-236-9211 • Fax: 908-236-7015

Richard Pyznar
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We carry a virtually complete stock of German Philately from 1849
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trol stamps but they also had the choices 
to “Sign their names in ink ... Sign a nom 
de plume... Use a rubber stamp which 
shall have some secret mark....” Each 
choice required registration of the mark 
with the Superintendent of the Sales De-
partment.

Prior to 1902, there was no time 
limit on the circulation of a sales book. 
A Supplementary Report of the Com-
mittee on Sales and Purchasing Depart-
ment at the 1902 convention suggested 
that members should be allowed to state 

the circulation time limit for their sales 
books, but that the time limit chosen 
“be not less than four months.” In the 
absence of a specified limit, the Super-
intendent would “use his best judgment 
in the matter.”

John Oesch of Chicago took the 
reins of the department in 1902. Bylaw 
changes at the 1903 Convention gave 
the Superintendent power to make deci-
sions concerning the disposition of sales 
books for acceptance, rejection, retire-
ment, and other situations that might 

arise. The “Purchasing” part of the de-
partment title was removed, an action 
that had been suggested previously by 
Mr. Smith in 1900.

The department changed hands 
again in 1904 and moved a few blocks 
away when W.O. Staab of Chicago was 
appointed. The Association Convention 
that year spent a considerable amount 
of time on bylaw changes relating to 
the Sales Department. The records have 
fourteen pages of discussions about the 
Superintendent’s responsibilities, the 
buyers’ responsibilities, and the sellers’ 
responsibilities. There is also discussion 
about the bonding of the Superinten-
dent and the idea that to obtain bond-
ing easily the Superintendent needs to 
have a stated salary, even if it was $10 
for the year. The commissions of 10 per-
cent usually covered all costs of running 
the operation, but apparently were not 
considered payment for the Superinten-
dent’s services.

The 1905 Convention welcomed 
P.M. Wolsieffer of Chicago to the Su-

Visit the APS 
Sales Division & 

StampStore Online!
www.stamps.org/Buy-and-Sell-by-Mail 

www.stampstore.org

WEST GERMANY
YEAR SETS

(Stamps + Souvenir Sheets)
Year  Mint NH  Used
1975 (46v + 1) 37.50 14.00
1976 (35v + 2) 30.00 14.00
1977 (39v + 2) 40.00 18.00
1978 (39v + 2) 42.00 19.50
1979 (33 v) 35.00 18.00
1980 (35 v) 30.00 14.00
1981 (36 v) 32.00 14.00
1982 (39v + 1) 60.00 19.50
1983 (35 v) 45.00 14.00
1984 (34v + 1) 45.00 19.50
1985 (34 v) 42.00 19.50
1986 (35v + 1) 42.00 17.00
1987 (41 v) 45.00 19.50
1988 (50 v) 52.00 22.00
1989 (47 v) 68.00 30.00
1990 (43v + 2) 68.00 39.50

WEST BERLIN YEAR SETS
(Stamps +Souvenir Sheets)

Year  Mint NH  Used
1975 (34 v) 27.50 22.50
1976 (15v + 1) 10.00 10.00
1977 (28v + 1) 19.00 17.00
1978 (28v + 1)  25.00 25.00
1979 (23 v) 19.00 17.00
1980 (23 v) 17.00 17.00
1981 (22v) 17.00 17.00

Year  Mint NH  Used
1982 (30 v) 32.00 29.00
1983 (19 v) 27.00 25.00
1984 (22 v) 27.00 25.00
1985 (20 v) 25.00 23.00
1986 (22 v) 25.00 23.00
1987 (22v + 1) 27.00 30.00
1988 (32 v) 45.00 75.00
1989 (30 v) 50.00 125.00
1990 (20 v) 32.00 42.50

WEST BERLIN
SPECIAL OFFER

Years  Mint NH  Used
1960 – 1969 $ 50.00  80.00
1970 – 1979 155.00 145.00
1980 – 1989 240.00 350.00

EAST GERMANY
YEAR SETS

(Stamps +Souvenir Sheets)
(DDR Used are CTO)

Year  Mint NH  Used
1975 (84v + 4) 22.00 22.00
1976 (83v + 4) 22.00 25.00
1977 (76v + 6) 22.00 25.00
1978 (87v + 4) 22.00 30.00
1979 (79v + 5) 22.00 28.00
1980 (83v + 6) 29.00 28.00
1981 (86v + 4) 29.00 28.00
1982 (85v + 5) 29.00 28.00

Year  Mint NH  Used
1983 (74v + 7) 29.00  28.00
1984 (62v + 5) 27.00 23.00
1985 (62v + 4) 24.00 30.00
1986 (59v + 5) 24.00 28.00
1987 (67v + 4) 22.00 28.00
1988 (66v + 8) 24.00 28.00
1989 (66v + 5) 24.00  35.00
1990 (70v + 1) 32.00 45.00

EAST GERMANY
SPECIAL OFFER

Year  Mint NH  Used
1960 – 1969 390.00 480.00
1970 – 1979 190.00 240.00
1980 – 1989 220.00 240.00

WEST GERMANY
SPECIAL OFFER

Year  Mint NH  Used
1960 – 1969 95.00 85.00
1970 – 1979 280.00 140.00
1980 – 1989 390.00 160.00
1990 – 1999 650.00 420.00

— GERMANY YEAR SETS —

www.DonSCal.com

Year Sets of Austria, France, Monaco, Liechtenstein also available.
Money-Back Guarantee • All sales subject to stock • VISA/MC/Check • Add $5.00 postage for USA & Canada

PO Box 1732 • Port Angeles, WA 98362-0089
Tel: 1 (250) 383-6211 • Fax: 1 (250) 383-6288

Dealer member APS since 1985

Don S. Cal

Mint NH or USED — Complete with All Stamps & Souvenir Sheets

• Volume Discount •
Save 5% when you buy

5 years (or more)
Save 10% when you buy

10 years (or more)
Volume Discount ONLY applies

to individual year sets.
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www.stamps.org/Buy-and-Sell-by-Mail

perintendent’s position. He was a char-
ter member of the Association and had 
been very active in its affairs, serving 
on numerous committees. More dis-
cussion about the Sales Department 
is recorded in the 1905 Meeting notes. 
Concerns about the insurance fund fee 
charge (which at that time was primar-
ily funded by the sellers) and when it 
would be collected and disbursed to the 
Association Treasurer, what to do about 
counterfeit stamps in the sales books, 
how to handle their removals, and the 
beginnings of the fines for selling them 
were all part of the lengthy proceedings. 
Past Superintendents and Mr. Wolsieffer 
were asked their opinions on these sub-
jects.

Although the Association had had 
previous sales book examiners, no one 
was in that position at the time of the 
Convention. The discussion led to the 
additional appointment of Mr. Wolsief-
fer as the Examiner of Sales Books, since 
it was recognized that he had an exten-
sive knowledge of counterfeits, reprints, 
and misidentifications. During his time 
in office, a fine of 25 cents was instituted 
for “any and every counterfeit” stamp 
submitted in a sales book. The Examiner 
received the fine amount from the seller. 
This practice continues today, except 
that the fine is now $1 or $2, depending 
on the seller’s asking price.

In 1907 Wolsieffer gave his last re-
port and turned the operation over to 
Percival Parrish of Philadelphia, Penn-
sylvania. Mr. Parrish established a new 
type of Branch circuit from the one es-
tablished in 1887. This seems to have 
involved sending circuits to a person in 
a Branch city and having that person be 
charged with circulating those circuits 
to members in that city. They would 
then settle the total sales with the Su-
perintendent. The sales through these 
Branch circuits in 1908–1909 accounted 
for about 30 percent of the Society’s an-
nual sales. (The American Philatelic As-
sociation had undergone a name change 
in 1908, using “Society” in place of “As-
sociation.”) The Branch “managers” 
received the 2½ percent commission 

increase established in 1908, while the 
Superintendent received the 10 percent 
commission. In 1909 the commission 
charged on sales was established as 12½ 
percent, and that has become the 20 per-
cent commission we charge today.

The discussions at the conventions 
of 1904–1907 concerning the various 
details of the Sales Department helped 
form the basis of the way the Sales Divi-
sion operates today. This has been evi-
dent in every report we researched for 
these installments, and we look forward 
to finding out more about our opera-
tional origins.

To be continued....

‘5 for 10’ Categories (Needs) 
You can earn coupons for free blank 

books and mounts for every ten com-
pleted books (Clearance books do not 
qualify) containing material from a set 
list of categories. Each group of ten or 
more qualifying books must be received 
at the same time and contain at least 
$50 of material per book. The coupons 
are issued when the qualifying books 
are reviewed soon after arriving. Each 
book must be designed to fit one of the 
categories, exclusively.  Details are sent 
with blank sales book orders. You also 
may visit www.stamps.org and click Buy 
and Sell by Mail and How to Sell. [Note: 
Single-country books usually have bet-
ter sales.] Below are categories that are 
in very short supply at this time.:

U.S. 19th Century
U.S. Back of the Book
U.S. Mint (coupon credit for  

pre-1940 only)
British Africa (colonial period  

only please)
British Victorian Era
Ireland
German Colonies
Iceland
Individual Latin American 

Countries
Miniature Sheets
Spain
Thailand

Our catalogs feature U.S. & Foreign 
including: mint and used singles and sets 
from classics to modern, fancy cancels, 

errors & freaks, revenues, FDCs, stampless 
covers, illustrated advertising covers, postal 

history covers, collections, post cards, 
autographs, paper ephemera, philatelic 

literature, dealer stocks and much more.

Name _____________________________________

Address ___________________________________

City _______________________________________

State ______________   Zip ___________________

AUCTIONS
Especially for Collectors

DOWNEAST STAMPS
52 Fern Street • Bangor, ME 04401-5599

1-800-891-3826 • Fax 207-942-0808
E-mail: bids@destamps.com

www.destamps.com

Our next 
auction is
March 14
Sale 273


