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The APS Sales Division began as 
the American Philatelic Asso-
ciation Exchange Department 

in 1886–87. The association operated 
it through the organization’s infancy, 
adding the approval service to its offer-
ings in 1890, when members and chap-
ters (called branches back then) would 
just buy stamps rather than exchange 
or use credits to obtain stamps. Even-
tually, the exchange service gave way to 
the sales department during J.E. Guest’s 
tenure (1920 to 1958) and became the 
APS Sales Division on October 1, 1958, 
when it was moved to State College, 
Pennsylvania, as an in-house operation.

The sales division has been known 
as the buying-and-selling arm of APS, 
although some members mistakenly 
thought we also sold publications and 
specialty items. We even got calls from 
non-members who thought we were 
the Philatelic Sales Division of the U.S. 
Postal Service.

In 2000, StampStore, the web-based 
store, was born and offered another 
venue for buying and selling. As of 
January 1, 2016, the Sales Division will 
be known as Circuit Sales to further de-
fine what we do and what we offer. Our 
forms, sales books, and correspondence 
will be changed as the next printings are 
done. Of course, the staff will be mak-
ing the transition to using the phrase 
“Circuit Sales” in our normal conversa-
tions with members as well.

Lowering Sellers’ Net Value 
in a Few Categories

Our needs list for sales books in-
cludes a couple of categories that do 
not typically have high value stamps. 
U.S. Precancels is one of those. Most 
U.S. precanceled stamps are valued at 
the minimum catalog values and at-
tempting to make a sales book of them 

to reach the minimum per-book ask-
ing price of $30 is difficult. The same 
is true for many of the Latin American 
countries and a couple of other cat-
egories. We do suggest placing a couple 
of higher value items in the book or 
mounting several stamps in a mount as 
a set to increase the number of stamps 
you are placing in the book to hit that 
minimum. Many sellers use these two 
methods. There are others who do not 
submit sales books of these categories 
because they do not have the three or 
four higher value stamps to sell.

Therefore, as a trial for the next 12 
months, we are accepting sales books 
that have a total value of $25 or more in 
only these categories:

Czechoslovakia
Latin America (single-country and 

mixed books)
Philippines
Spanish Colonies
Topical categories (stamps only, no 

covers)
U.S. Plate Number Singles
U.S. Precancels
The other two requirements are that 

only the 16-page singles books (yel-
low covers) will qualify and that every 
page must be mounted with stamps. 
As a couple of our buyers (who are also 
sellers) have noted, the lower valued 
material is not easily found in dealer’s 
stock, so having a lower minimum will 
help sellers make it available to buyers. 
Please also note that there will still be 
a $3-minimum commission applied 
when the book is retired if it does not 
sell $15 or more.

It’s Easy to Request Circuits 
This month’s issue has a peel-off 

front cover with the list of circuit cat-
egories we offer printed on the back 
side. Complete the form and send it to 
us to get started receiving these mini-
stamp stores in the mail. For first-time 
requests, select up to three categories 
for which you want to receive circuits. 
Members who are already receiving or 
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who have received circuits may request 
as many as they want to handle. Let us 
know if you have questions.

Sales Books: 
Regular to Clearance

Of the 576 sellers who have sales 
books in our inventory, 110 of them re-
submit their retired books for selling on 
the clearance circuits at a discount. Of 
the 13,400 clearance books retired be-
tween March 2011 and November 2015, 
4,860 were sold for a total of $316,836. 
In percentages, 36 percent of the books 
sold and 27 percent of the available 
value sold. The regular inventory shows 
an average of 32 percent of the origi-
nally submitted value sells by the time 
the books are retired. In the clearance 
inventory, we work with selling whole 
books, so the number of books sold is 
our goal. The average price of a sold 
clearance book fluctuates between $65 
and $80.

If you are thinking about offering 
your retired sales books in the clear-
ance inventory, please keep a couple 
of details in mind. The suggestion 
about not duplicating stamps within a 
book is even more important to follow 
for the clearance books. Buyers usu-
ally buy clearance books because they 
have found enough items of interest in 
them. The other stamps in these books 
either duplicate what they have already 
or they are of no interest. Having mul-
tiple examples of the same stamps in a 
book will deter them from consider-
ing it for purchase. So, when mounting 
sales books for the regular circuits do 
not duplicate the stamps at all and you 
might have a better chance of selling 
the remaining material on the clearance 
circuits.

Pricing is important for the regu-
lar sales books. That pricing combined 
with the percentage discount is impor-

tant for the clearance books. Buyers 
first look at the discount to make their 
purchase decisions. Some will use a cal-
culation of the original pricing and the 
discount to make their decisions. Oth-
ers will only see the book’s price from 
the discount perspective. One buyer 
wrote that the material was too high 
priced even with the discount, but he 
did buy one book. In reviewing the 
returned books, we found that several 
books were originally priced at 20 per-
cent to 25 percent of catalog values and 
the discounts were in the 30 percent to 
40 percent range, knocking the prices 
to about 15 percent or less. This tells 
us that 30 percent to 40 percent off the 
original pricing was not enough for that 
buyer and the original pricing percent-
age was a non-issue for him.

Retired sales books can be handled 
one of two ways for offering in the clear-
ance inventory. You can elect to have 
them sent back to you with the state-
ment and check after they are circulated 
for individual stamp sales. This proce-
dure allows you to mark the prices you 
want on each book, keeping in mind 
that a 20 percent discount is the mini-
mum. Any books that have a remaining 
value of less than $20 are not eligible for 
the clearance and the minimum, after 
applying the discount, is $10. The more 
successful sellers are applying the dis-
count that results in the material being 
offered at 20 percent or less of the cata-
log values. This entices the buyer to buy 
the book even though there are items in 
the book they do not need.

The second procedure involves hav-
ing us mark the discounted price on 
each book. The seller gives us instruc-
tions on applying the discount percent-
age you want for calculating the price 
for each book. We would not accept a 
variety of discounts for the books, just 
one to be applied to all of the books. 

The advantage to having us mark the 
prices is that you would not be paying 
postage for the return of your retired 
books and sending them back to us for 
the clearance inventory.

The suggested pricing for the regu-
lar circuit inventory is less than 50 per-
cent of the catalog values, with some 
exceptions. Pricing discounts for the 
clearance inventory must be 20 percent 
or more off the amount remaining in 
the books upon retirement from the 
regular circuits. Most of the sellers are 
choosing 40 percent to 50 percent as the 
range for a discount.

Avoid Sales Interruption by 
Paying Membership Dues

If your APS membership dues for 
2016 are not paid by January 15, 2016, 
Circuit Sales will send you a reminder 
to pay. On February 5, 2016, we will 
pull the names of those who have not 
paid dues from the circuit lists.

Make sure your circuits are not in-
terrupted by getting your dues to us 
now.

‘5 For 10’ Categories (Needs) 
You can earn coupons for free blank 

books for every 10 completed books 
(clearance books do not qualify) con-
taining material from a set list of cat-
egories.

The list below shows the only cate-
gories that qualify for coupons with less 
than $50 in them. These may be sub-
mitted with $25 or more in the books, 
as noted in this column. As you earn 
coupons for free blank books, the cou-
pons can only be redeemed if accompa-
nied by an order for sales books and/or 
mounts.

Each month we list categories that 
are in particularly short supply. Single-
country books usually have better sales.

Czechoslovakia
Latin America (single-country 

and mixed books)
Philippines
Spanish Colonies
All Topical categories (stamps only, 

no covers)
U.S. Plate Number Singles
U.S. Precancels

Circuit Sales Details
Questions? Contact us via e-mail at circuits@stamps.org, 

by phone at 814-933-3803, ext. 227, or by mail at 
APS, 100 Match Factory Place, Bellefonte, PA 16823.




