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sales talk
by tom horn

Connections with the Past
Contact with other stamp collec-

tors usually means the conver-
sation centers around philatelic 

subjects. Pick an organization where you 
volunteer regularly and the conversation 
will focus on subjects related to that or-
ganization’s reason for existence, wheth-
er it is Scouting, religion, youth work, 
health care, etc. Do you know any more 
about the other volunteers (or collectors) 
than what they are doing within the fo-
cused workings of the organization? Do 
you know what another person does for 
a living, and does it matter whether they 
dig ditches or run a company? The ac-
tivity at hand is more important. So you 
might be surprised by other connections 
you might have with, say, a fellow stamp 
collector.

I got a such surprise while talking to a 
collector in Cape May, New Jersey on the 
phone some time ago that took me back 
about 50+ years. Knowing that he lives 
there, I just casually mentioned that my 
wife and I enjoy vacationing there every 
couple of years. He noted that it was a 
nice place to live. Then I mentioned that 
when I was a youngster our family would 
drive to Cape May for a one-day visit 
when we vacationed in Wildwood, New 
Jersey every summer. He said that he had 
been raised in Wildwood. His father had 
started a bakery there after World War 
II and sold it in the mid-1950s, along 
with the recipes he had developed. I 
asked him where the bakery was locat-
ed. He said at about 14th Avenue and a 
couple of blocks from the ocean. Our 
family stayed at motels on 9th and 12th 
Avenues. My father would buy cream-
filled doughnuts from a bakery located 
a couple of blocks from the motels. Un-
derstand that we only got this delicacy 
when we were in Wildwood, since there 
did not seem to be any available where 
I lived back then. So this was a special 
treat for us. Here we are 50+ years later 
and I am talking with the son of the man 
who was responsible for these delicious 
memories. And this connection was ini-
tiated through the conversation of two 
stamp collectors.

I began collecting stamps at about 
age seven and I took to specializing in 
post-World War II Germany when I 
was ten. We made regular trips to Bal-
timore for medical appointments for my 
brother and me and we always stopped 
at a Sears and Roebuck store that hap-
pened to have a stamp shop that was 
located in a corner of the bottom floor. 
A nice German-speaking man and his 
sister operated the shop. I would look 
around for stamps and accessories and 
bug my mother to buy those “have to 
have” items. Meanwhile, she was talk-
ing with the man or his sister over the 
counter, giving me about sixty minutes 
of browsing time during each visit to the 
shop. I still have a lot of the new issues, 
albums, and accessories (including Den-
nison hinges) from those visits.

Years later, I began working for APS 
and ran across the name of the shop 
owner, Col. Herman Halle. He had writ-
ten articles for the AP and the German 
Postal Specialist, the journal of the Ger-
many Philatelic Society (GPS) and was 
involved with and wrote about currency 
reform in the post-war zones of Germa-
ny. The GPS presents a research award 
in his name. He also was involved in 
clandestine operations in Germany after 
World War II. Yet he was just a stamp 
collector and dealer, as far as I knew 
at the time. I don’t know if my mother 
knew about his other activities. I wish I 
knew then what I know now, as the say-
ing goes.

Opinions on Sales  
Book Discounts

In December’s “Sales Talk” column, 
I asked for your take on a new program 
we are considering. I invite you to check 
that issue and let us know if you would 
consider participating in the program, 
whether as a seller and/or buyer. In a 
nutshell, the two choices are:

1. Having the option to buy the 
remaining contents of a sales book 
at a discount noted by the seller 
when you see the book on a circuit, 

or
2. Establishing a special circuit of retired 

sales books, with each book’s 
remaining content being offered as 
one lot at a discount on its original 
pricing — something we would call 
a “clearance” circuit.

The details in the December column 
are open to discussions and suggestions.

Because of magazine deadlines, any 
additions to our services would be an-
nounced in the April issue of this col-
umn. PLEASE let us know what you 
think; what you would like to see in 
these services; if you would take advan-
tage of what they have to offer; and in 
what capacity you might use them. De-
tails on the type and condition of mate-
rial included in this project, the prices 
charged, the timing of circulation, ser-
vice charges, processing procedures, and 
feasibility of the service will depend on 
your responses. Call 814-933-3803, ext 
227; fax 814-933-6128; e-mail twhorn@
stamps.org; or write to me at APS 100 
Match Factory Place, Bellefonte, PA 
16823. 

2011 Dues
Later this month, we will be sending 

our own dues reminder letters to Sales 
Division buyers who have not remit-
ted their 2011 APS membership dues. 
If you haven’t already, please send your 
dues payment now to avoid interruption 
of your access to the circuits and/or to 
StampStore. We pull names off of the cir-
cuit lists at the end of January.

Direct Circuit Offer
For November, we are offering a one-

time direct circuit of Switzerland (mint, 
used, early and recent), waiving the $5 
fee for members in the U.S. and dis-
counting by $5 the $20 fee for members 
outside the U.S. in countries to which we 
can send approvals. Just send us a note 
saying that you saw this offer and pro-
vide us with your membership number, 
mailing address, and your preference 
in this category. The other featured cat-
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egory is Independent Africa. You may 
specify a particular country in Africa, 
although filling that request will depend 
on availability of material. Please do not 
ask for pre-independence issues.

The direct circuit will be sent to you 
using Priority Mail or flat-rate Prior-
ity Mail. You will need to obtain one of 
these boxes at your post office (for free) 
for returning the circuit to us, because 
they may not be used a second time. 
Delivery Confirmation may be used for 
sending the circuit to APS only from the 
fifty states and Puerto Rico.

Mini-Circuits
Use the postage paid card to be 

found in the Letters to the Editor section 
of this issue to sign up for circuits. The 
list of categories offered is shown on the 
back mailing cover of this month’s Amer-
ican Philatelist. We send a 4-book mini-
circuit to members who have not used 
the Sales Division in the last five years 
or who have never used it. Each circuit 
includes an introductory information 
sheet as well. The sales books are select-
ed from the categories requested. If you 
haven’t experienced the APS sales books, 
visit www.stamps.org/Buy-and-Sell-by-
Mail and click on Circuit Request Form 
to complete the form online or contact 
us at salesdiv@stamps.org or 814-933-
3803, ext. 228 to have one sent to you.

‘5 for 10’ Categories (Needs)
We need U.S. items, except U.S. First 

Day Covers, U.S. Mint post-1950, U.S. 
Used post-1950, and U.S. Plate Blocks 
post-1950. You can earn coupons for free 
blank books and mounts for every ten 

completed books containing material 
from a set list of categories. (Each group 
of ten or more qualifying books must be 
received at the same time and contain 
material worth at least $50 per book. The 
coupons are issued when the qualifying 
books are reviewed soon after arriving.) 
Each book must be designed to fit one 
of the categories, exclusively.  Details are 
sent with blank sales book orders. You 
may also visit www.stamps.org and click 
Sales Division and How to Sell. [Note: 
Single-country books usually have bet-
ter sales.] Below are categories that are 
in very short supply at this time.

U.S. Officials
U.S. Possessions
British Caribbean Saints
British Middle East
Egypt
Ethiopia
India & States
Italian Colonies
Spanish Colonies
Ships
Space (stamps, please)

Visit the Sales Division & 
StampStore Online!

www. stamps.org/Buy-and-Sell-by-Mail 
www.stampstore.org


