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sales talksales talk
by tom horn

In this issue, you will fi nd an APS 
business reply card that opens 
the door to a great way to buy 

stamps. First, refer to the list of catego-
ries we off er on the back mailing cover of 
this month’s American Philatelist. Th en 
enter the categories you would like to 
have included on your “want list” on the 
prepaid card and drop it in the mail. It’s 
that easy! We will include your name on 
the approval list for the Sales Circuits in 
the categories you have selected.

As a special introduction to the cir-
cuits, anyone who has not used this ser-
vice since December 2004 and signs up 
to receive approvals in the next three 
months — whether you use the enclosed 
card or do it online — will receive a 
sample “mini-circuit” directly from us. 
It will contain three or four books in 
one or two of the categories you have re-
quested, so you can preview or become 
reacquainted with the circuit system be-
fore you begin receiving our regular ten-
book circuits.

Here are some recent, unsolicited 
testimonials to members’ positive expe-
riences with the sales circuits they re-
ceive:

“Aft er being ‘bugged’ for ages by 
a friend and fellow-APS member, I 
fi nally relented and requested some 
APS circuits and the fi rst circuit 
arrived today. Since it’s cold out, 
it was fairly easy to convince my-
self not to go running down the 
driveway naked, yelling ‘Eureka!’ 
so instead, I fi nd myself typing in 
an e-version of that not-so-pretty 
picture. Where have these been all 
my life? Although I purchase a fair 
amount of items online, there is 
something to be said for having an 
item of interest in hand for close ex-
amination. Th is is one reason why I 
go to shows and bourses ... peering 
at a scan on my monitor just isn’t as 
good as viewing the real thing.

For anybody who hasn’t tried 
these, might I suggest you jump in? 
Th ese are really awesome: variety, 
well described, and the prices are 

more than reasonable.”
“I pretty much built my entire 

collection of Great Britain and Swe-
den with APS  circuits. A great way 
to shop.”

“Aft er I joined APS back in 1990, 
I subscribed to many sales circuits, 
spent some serious cash, and fi lled 
lots of spaces in my albums. I’ve al-
ways been a sucker for those ‘space 
fi ller stamps.’ Sales circuits are ad-
dictive ... aft er the fi rst one, you 
want one again ASAP!

Since I lived, at the time, in the 
DC suburbs ... there were lots of 
APS members close by who were 
also getting the same circuits as 
me.”

“I just returned from a bourse 
in Northampton, Massachusetts 
... one-hour-and-45-minutes each 
way, and the way home included 
rain. I did pick up a bunch of stamps 
for my classic era world albums, but 
compare this to yesterday, when I 
sat in the comfort of my stamp den, 
wood stove fi red up, and a bever-
age (not near the stamps) to sip on 
while I examined my ASPS circuit 
... addicting indeed!”

Where else can you relax more while 
buying stamps for your collection than 
in the comfort of your own home? And 
the cost involved with receiving the cir-
cuits is the postage to forward them to 
the next member or back to the APS. 
Compare these postage costs to what 
you would have to pay to drive to anoth-
er venue, pay tolls, park your car, have 
meals at restaurants, pay for an overnight 
stay, etc. And the search for relevant ma-
terial might or might not be as fruitful. 
If you are starting a new collection or 
adding to an intermediate collection, the 
APS Sales Circuits are what you need to 
expand your collecting habit. And ad-
vanced collectors can come across real 
“fi nds” in the circuits, as well.

Industrious Member
Jack Standen, a member from Ohio 

and a former philatelist on the Sales Divi-

sion staff  for twenty-two years, sent us a 
picture of the old-time post offi  ce win-
dow he has built as part of his stamp 
room.

It is my own design, modeled af-
ter several old time P.O. windows, 
but not any particular one.

Jack built the postal window over the 
course of several years, including during 
his time here with us. He has added quite 
a lot to it since his retirement.

When you have the stamp-collect-
ing bug for life, as he does, there is lots 
of room for related items and projects 
in your stamp world. Jack also writes a 
stamp column for his local newspaper 
and by now has about forty-fi ve columns 
under his belt. Stamp collectors don’t 
really retire. Th ey just continue dealing 
with older issues. [Editor’s note: Feel free 
to groan here. Tom is an incorrigible pun-
ster.]

Pay Your Dues
Now is the time to pay your 2009 

APS dues, if you haven’t already done 
so. At the beginning of March, we re-
view our records for those who have not 
paid their dues. Th eir circuit service will 
be interrupted soon aft er. We do send 
reminder letters with a membership re-
instatement form and a line requesting 

Get Started on Sales Circuits Now!
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resumption of the circuits. Because we 
understand that year-end activities can 
get in the way of handling the yearly 
dues payments, we continue to send the 
circuits to members for the fi rst couple 
months of the year, in the expectation 
that their dues will catch up with us and 
to ensure that their service will not be 
interrupted.

‘5 for 10’ Categories 
(Needs)

We need U.S. items, except for U.S. 
First Day Covers, U.S. Mint Post-1950, 
U.S. Used Post-1950, and U.S. Plate 
Blocks Post-1950. You can earn coupons 
for free blank sales books and mounts 
for every ten completed books contain-
ing materials from a set list of catego-
ries. (Each group of ten or more qualify-
ing books must be received at the same 
time and have a value of at least $50 per 
book. Th e coupons are issued when the 
qualifying books are reviewed, soon aft er 
arriving.) Each book must be designed 
to fi t one of the categories, exclusively. 
Details are sent with blank sales book 
orders. You may also visit www.stamps.
org and click Sales Division and How To 
Sell. [Note: Single country books usu-
ally have better sales.] Below are catego-
ries that are in very short supply:

U.S. Back of the Book
U.S. Fancy Cancels
U.S. Plate Number Singles
U.S. Precancels
U.S. Offi  cials
German States
Global Air Mail
Hong Kong

Iran
Korea
Malaysia

Collectible Postage
It is important that circuit members 

use collectible postage when forwarding 
circuits. Th e member receiving a circuit 
likes to have some used postage to add 
to his/her collection as some payback, 
however minimal, for the cost of for-
warding each circuit. Continue to ask 
the postal clerk for a meter stamp, even 
if it is for $0, to indicate that the pack-
age was mailed through a clerk, giving 
it faster passage through the postal sys-
tem. Postage stamps and meter stamps 
are offi  cially recognized as indicators 
that postage on a package has been pre-
paid. Th e proper mailing method must 
be used to forward  circuits. Our main 
concern is for the circuit content.

Visit
the Sales
Division &

StampStore
Online!

www. stamps.org
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